Avery, Benjamin Franklin by unknown
1822 Benjamin Franklin Avery
B. F. Avery & Sons. Charles T. Ray, Pres. ,
1721 S. Seventh S t .,
Louisville, Ky.
This company was established in 1825. Manufactures 
plows, planters, t illa ge  implements and harvesting 
machinery.
Write for photograph of B.F, Avery, Class of 1822.
0CSLaftsz2avcn^b^oo^
1822 BENJAMIN F. AVERY
MARRIED: At the Utica Female Academy, on Sunday 
morning, 27th April, by the Rev. Dr. Nott, Benjamin 
F. Avery, esq., of Aurora, Cayuga county, to Miss 
Susan H. Look, of that city.
Albany Argus 
May 2, 1844.
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Married: At the Utica Female Academy, on Sunday 
morning, by the Rev. Dr. Nott, Benjamin F. Avery, 
of Aurora, Cayuga county, to Miss Susan F. Look, 
of that c ity .—Daily Albany Argus, May 2, 1844.
1822 BENJAMIN F. AVERY.
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From ,T Groton Avery Clan” .
Benjamin F. Avery, son of Daniel and AbigailC Smith) Avery, 
was horn at Aurora, N. Y., December 3 180X. He married April 27 1844 at 
Utica, H. Y. Susan Howes Look, daughter of Samuel and Folly1" Loomis)
Look. She was horn October 27 1817 at Conway, Mass. He was graduated 
from Union College in 1822; studied law and was admitted to the bar in 
Hew York City* His early experience on his father’ s farm had convinced 
him thit the plow then in use could be much improved and he turned his 
attention to that direction* His firs t  business venture was at Clarksville  
Va., where he built a foundry for the manufacture of plows. This 
establishment was moved to Milton, D. C. and later to Meadville, Va. In 
1842, he became the executor of his father's estate and returned to 
Aurora, where, after his marriage, he bought and rebuilt the family 
homestead. In 1846, Louisville was chosen as as e lig ib le  site for a plow 
factory and a large factory was built there. The Civel War destroyed his 
business and the buildings were used as a hospital by the government.
After the war he formed a partnership with his sons and son-in-law under 
the name of B. F. Avery and Sons. The venture was very successful and the 
Avery plow lightened the work of the farmer north and south. He died in 
Louisville March 3 1885*
Children;
1* -  Lydia Arms Avery (b. January 31 1845*
2* -  Samuel Look Avery (b. December 4 1846.
3* - Gertrude Arms Avery (b* August 18 1849.
4* -  George Capwell ^very fb* March 1 1852.
5* - Helen Blasdell ^very (b. March 29 1855*
6 * -  William Sydney Avery (b. March 15 1858.
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CLASS OF 1822
BEH JAMIN FRAUKLIH AVERY
Was bom in Aurora, Cayuga County, Hew York, Decanter 3,
1801«
He graduated from Union College in 1822, after which he 
studied law at the earnest solicitation of his father, and 
was admitted to the bar in Hew York City. The study and 
practice of law were distasteful to him. His natural 
mechanical inclination precluded deep interest in any other 
directi on.
His early experience of his father*s farm had convinced 
him that the plows then in use were imperfect— that there 
was need for improvement in form and in general construction. 
Determining to see ^hat he could do in both directions, he 
provided himself with patterns, a pocket furnace ( as it  was 
then ca lled ), and other apparatus for a small foundry, and 
went on a coasting vessel from Hew York City to Richmond, 
Virginia, where he wished to make his f irs t  business venture.
Finding l i t t le  encouragement in Richmond, he went to 
Clarksville, Mecklenburg County, Virginia, where, in company 
with Caleb H. Richmond, a practical moulder, he opened his 
foundry in a pine log building, 18 X  20 feet in size, 
covered with slabs made from the "old fie lds" pine. To begin 
with, they bou^it a single ton of metal. They would not incur 
debt or so lic it  credit; attended stric t ly  fend energetically  
to business; lived frugally and soon began to reap their 
reward in success.
After a few years, the owners of the land on which their 
foundry was bu ilt detezminii^ to profit by their success, 
refused to continue the lease. This obliged the young men 
to seek a new fie ld  for operation, which they found in Milton, 
Caswell County, H. C. A few years later, the same conditions 
recurring, they removed to Meadsville, Halifax County, Va., 
where th^r bought land, built on a larger scale, and settled 
permanently. During their association, Mr. Afrery was the 
business manager--assisting also in the to i lfu l work of the 
foundry, at which his more skilled partner assiduously labored. 
At Meadsville the partnership was ended-- kindly and harmonious­
ly—Mr. Avery always cherishing pleasant memories of his first  
associate in business, which were warmly reciprocated.
On the death of his father, in 1842, Mr. Avery was appointed 
executor o f his estate, and in 1843, sold his Virginia property— 
foundry, workshop and plantation--to a younger brother, and 
returned to Aurora.
fin April 27, 1844, Mr. Avery was married by Rev. Dr. Hott, 
of Union College, to Miss Susanna Howes Look, eldest daughter of 
Mr. Samuel Look, a widely-known farmer of Central Hew York.
A year or two later, he bought and rebuilt the family homestead 
in the beautiful v illage on the shore of Cayuga Lake, intending 
to mal© it  his future home.
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In 1846, Mr. Avery furnished his active, young nephew,
Daniel Humphrey Avery, with plow patterns, other essentials, 
and a roving commission to go through the southern and south­
western States and select the most e lig ib le  place for a plow 
manufactory. With excellent judgment, the young man chose 
Louisville as the seeiB for future operations. After a few 
months, he fe lt  the need of his uncle's experience and urged 
his coming for a short time. Mr. Avory reached Louisville on 
Christmas day, 1847, intending to stay a few weeks only, but 
he became so interested in the congenial business which he had 
once relinquished, that he decided to make Lpuisville his 
winter abode. It soon became his permanent home.
The first years of the business yielded small returns, and 
would to many men have been discouraging. The igijfbranee of, 
and prejudice egainst, cast-iron plows were so general, that 
fo r a long time the sale o f a single one was an event. Much 
of the encouragment in those days was similar to that given 
by Mr. James Hewitt, of Rock H ill, near Louisville, #io pwned 
large plantations farther south. He said "My friedd, i f  you 
can succeed in introducing your plows you w ill have fortune 
enough; but I do not believe that you can." The nephew had 
unbounded confidence in his uncle's wisdom and ab ility— the 
uncle never doubted that the excellence and inexpensiveness of 
their work would,in time, commend it  to those who needed it .
So they went hopefully on and cheerfully t i l l  a satisfactory  
measure of success crowned their e ffo rts•
The nephew, a fter a few years, engaged in a successful 
business in Tuscaloosa, Alabama, where he died during the war. 
Long before the war, Mr. Avery had built a large manufactory 
at the corner of Fifteenth and Main Streets— the nucleus of the 
future immense establishment. During the war, his business, 
whldh had been almost exclusively south, was prostrated, and his 
buildings were used by the givernment as a hospital. Through 
these dark days the cause of the Union was dear to his heart, 
and he was outspoken in its  favor. At one of the times which 
seemed to be crucial, he determined to raise the "Stars and 
Stripes" over his buildings. His friends protested against 
this daring act, assuring him that it would endanger his 
property and perhaps his l i f e .  His uniform reply was that the 
time had come when it was a man's duty to declare his principles. 
The flag was raised, and no evil result followed.
In 1868, Mr. Avery, with his sons and son-in-law, John C. 
Coonley, formed a partnership Tinder the style of B. F. Avery 
& Sons. This relieved him from business care and gave him an 
opportunity for a v is it to the old world.
Accordingly, with his wife and four of their six children, 
he went to Europe in 1869, and returned in 1871f having enjoyed, 
as only one of his nature and culture could enjoy, what he saw 
and heard. After his return, he did not again take up the care 
of business, but lived in quiet happiness with his family, his 
friends and his books. After 1857, he and his family spent a 
portion of e'very summer in Wyoming, H.Y., a place where the 
reunion of friends and relatives was greatly enjoyed.
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Before leaving Aurora, 1847, Mr* Avery united with the 
Presbyterian Church • On going to Louisville, he became a member 
of Dr* Edward P* Humphrey’ s church, and later, a member and an 
elder in the Eleventh and Walnut Street Church, which office  
he held at his death* He was libera l in his religious views, 
sympathizing with Christians of whatever name, contributed in 
aid of other denominations as welL as his own*
In person Mr* Avery was of medium height and erect bearing.
His hair and flowing beard were white, his pale face, his eyes b l 
blue and fu l l  of eapression. He was dignified, but never 
austere, his exterior being a refLex of the benevolent sp irit  
within. He was orderly, systematic and scrupulously neat. He 
did not lose the simple habits acquired in early l i f e .  His 
strict economy never overlooked t r if lin g  details . He would not 
cut the knot in a bit of cord, or waste the paper which it had 
bound; but untied one and unflodei the other for future use.
He would not f a i l  to  pick up a pin or button from the floor or 
sidewalk. These and other kindred, careful habits, balanced a 
nature generous to a fail I t .
His heart was easily  touched, and he listened to countless 
tales of woe. Many are the poor he tided over d ifficu lt  places# 
Many youths who owe their beginning in business to him. Nor was 
his generosity counted only in silver and gold. He had large 
charity, that beautiful charity which "envieth not," which 
"thinketh no ev il,"  which "rejoiceth in the truth."
The quality of his truthfulness was rare . It never occurred 
to his children or to those who knew him, to doubt his slightest 
word or action. Perfectly straightforward and honest, he 
detested whatever was false in either. He lived in a crystal 
atmosphere of perfect frankness and sincerity. His fondness 
for children was remarkable, and even the youngest child 
yileded to him ready and unquestioned obedience.
In his busy l i fe  he never neglected his domestic and social 
relations. In his home he w as the ideal father, affectionate 
to his own family, and hospitable to a l l  who came under his roof. 
His mind was stored not only with practical knowledge, available 
in business, but with culture that comes of earlymadvantages 
carefully improved. Art and literature were a delight to him, 
and he surrounded himself and family with such treasures of both 
as wealth and refinement enabled him to procure. The flavor of 
his humoe was of the finest, and he enjoyed the bright things of 
l i f e  with keen re lish .
His l i fe  had been so temperate, abstemious and correct, that 
no taint of disease could be found, when, on March 3, 1885, at 
the age of more than three score years, in the midst of two 
generations of descendants, he entered into rest.
On his coffin were laid plain palm leaves. Of him, as truly 
as of any old crusdaer of old, it  may be said that these were 
emblems of a noble and heroie l i fe ,  a l i fe  of lo fty  ideas, a
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l i f e  fitting ly  crovmed by the Lord he had served lovingly  
and long, vnth the last great victory over the sting of death.
HOLE:- A f a l l  page protrait accompanies this sketch.
FROM The Averys of Groton 
Homer De Lois Sweet
Rice-Taylor Printing Co• Syracuse 1894.
/ry * J A M I N  F. AVERY, >22, A  y  ^
died at Louisville, Ky., in 1875. He was a manufacturer. >
BENJAMIN F» AVERY, 1822, of Aurora, N.Y., was a member of the AielphicSociety. 
Adelphic Catalogue 1830 (Died: 1875)
1822 Benjamin F0 Avery
Non-graduate Hamilton College, 182^
Hamilton College Alumni Register, 1812-1922,
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M i n n e a p o l i s -Mo l i n e  C o m p a n y
M i n n e a p o l i s  1, M i n n e s o t a





We are preparing a booklet containing the firs t  extensive 
history of our firm, the Minneapolis-Moline Company. In p*atherine1 
information for this history, we recently noted that Mr. 3. F. 
Avery, the founder of our Louisville factory, formerly the B. F. 
Avery Company, was a graduate of Union College in 1822.
We though that because Mr. Avery was one of the leading 
pioneers of America’ 3 farm machinery industry, that your college 
mipht have literature, records, or other material in your f i le s  
about him.
Realizing that probably you mip’ht have only originals 
on f i le ,  we would be p l̂ad to make photostatic copies of any 
material you send us and return the originals immediately to 
you.
Also, we would very much appreciate any other information 
you micht be able to P'ive us as to additional reference material 
or reference sources not in your college f i le s .
Enclosed please find h istorical material containing re­
ferences to Mr. Avery which we have published and w ill use in 
the more comprehensive history we are now preparing.
Please realize that any assistance you can p'ive us w ill 
be sincerely appreciated by a ll  of us here at Minneapolis-Moline 
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President Carter Davidson has referred your letter of October 
31st to the Alumni Office as it is here that the biograohical 
material for B, F. Avery of our class of 1922 is to be filed.
We appreciate very much the brochures you sent as they are
most valuable additions to Mr. Avery's folder here, serving
to point out how outstanding was his contribution to agriculture,
Youasked that we send our original material to you for 
photo static purposes. Inasmuch as all our data has been 
copied from books and newspapers in Mr Avery's case, we 
have prepared copies of all the information we have. These 
are enclosed. The source from which this material w^s 
obtained is given with each statement.
If we Can be of further assistance to you, please do not 
hesitate to call upon us. We would appreciate receiving any 
information that you think would be well for us to have 
for Mr. Avery's file here.
Sincerely yours,





Was born in Aurora, Cayuga County, New York, December 3, 1801.
He graduated from Union College in 1822, after which he studied law at the 
earnest solicitation of his father, and was admitted to the bar in New York City. 
Tne study and practice of law were distasteful to him. His natural mechanical 
inclination precluded deep interest in any other direction.
His early experience of his father*s farm had convinced him that the plows 
tnen in use were imperfect —  that there was need for improvement in fora and in 
general construction. Determining to see what he could do in both directions, he 
provided himself with patterns, a pocket furnace (as it was then called), and 
othei apparatus for a small foundry, and went on a coasting vessel from Mew York 
City to Richmond, Virginia, where he wished to make his first business venture.
Finding little encouragement in Richmond, he went to Clarksville, Mecklenburg 
County, Virginia, where, in company with Caleb H. Richmond, a oractical moulder, 
he opened his foundry in a pine log building, 18 X 20 feet in size, covered with 
slabs made from the "old fields" pine. To begin with, they bought a single ton 
of metal. They would not incur debt or solicit credit; attended strictly and 
energetically to business; lived frugally and soon began to reap their reward in 
success.
After a few years, the owners of the land on which their foundry was built, 
determining,;to profit by their success, refused to continue the lease. This 
obliged the young men to seek a new field for operation, which they found in 
Milton, Caswell bounty, N. C. A few years later, the same conditions recurring, 
tney removed to Meadsville, Halifax County, Va., where they bought land, built 
on a larger scale, and settled permanently. During their association, Mr. Avery 
was the business manager —  assisting also in the toilful work of tne fouxiuiy, at 
which his more skilled partner assiduous^, xaoorea. At Meadsville the partnership 
was ended kindxy auu harmoniously —  Mr. Avery always cherishing pleasant mem­
ories of his first associate in business, which were warmlv rec5Tvr*oc**»+rr3.
On the death ryP his father, in 134.2, Mr. Avery was appointed executor of 
his estate, and in 134-3, sold his Virginia property —  foundry, workshop and 
plantation —  tc a younger brother, and returned to Aurora.
 ̂On April 27, 184k, Mr. Avery was married by Rev. Dr. Mott, of Union College, 
to Miss Susanna Howes Look, eldest daughter of Mr. Samuel Look, a widely-known 
farmer of Central Mew York. A year or two later, he bought and rebuilt the 
family homestead in the beautiful village on the shore of Cayuga Lake, intending 
to make it his future home.
In I8 46, Mr. Avery furnished his active, young nephew, Daniel Humphrey Avery, 
with plow patterns, other essentials, and a roving commission to go through the 
southern and southwestern states and select the most eligible place for a plow- 
manufactory. With excellent judgment, the young man chose Louisville as the scene 
for future operations. After a. few months, he felt the need of his uncle’s ex­
perience and urged his coming for a short time. Mr. Avery reached Louisville on 
Christmas Day, 1847, intending to stay a few weeks only, but he became so inter­
ested in the congenial business which he had once relinquished, that he decided to 
make Louisville his winter abode. It soon became his permanent home.
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The first years of the business yielded small returns, and would to many «cn 
have been discouraging. The ignorance of, and prejudice against, cast-iron plows 
were so general, that for a long time the sale of a single one was an event. Much 
of the encouragement in those days was similar to that given by Mr. James Hewitt, 
of Rock Hill, near Louisville, who owned large plantations farther south. He said, 
nMy friend, if you can succeed in introducing your plows you will have fortune 
enough; but I do not believe that you can.” The nephew had unbounded confidence 
in his uncle's wisdom and ability —  the uncle never doubted that the excellence 
and inexpensiveness of their work would, in time, commend it to those who needed 
it. So they went hopefully on and cheerfully till a satisfactory measure of suc­
cess crowned their efforts.
The nephew, after a few years, engaged in a successful business in Tuscaloosa, 
Alabama, where he died during the war. Long before the war, Mr. Avery had built &
large manufactory at the corner of Fifteenth and Main Streets —  the nucleus of the
future immense establishment. During the war, his business, which had been almost 
exclusively south, was prostrated, and. his buildings were used by the government 
as a hospital. Through these dark days the cause of the Union was dear to his 
heart, and he was outspoken in its favor. At one of the times which seemed to be 
crucial, he determined to raise the "Stars and Stripes" over bis buildings. His 
friends protested against this daring act, assuring him that it would endanger his 
property and perhaps his life. His uniform reply was that the time hau come when 
it was a man's duty to declare his principles. The flag was raised, and no evil 
result followed.
In 1868, Mr. Avery, with his sons and son-in-law, John C. Coonley, formed a 
partnership under the style of B. F. Avery & Sons. This relieved him from business
care and gave him an opportunity for a visit to the old world.
Accordingly, with his wife and. four of their six children, he went to Europe 
in 1869, and returned in 1871, having enjoyed, as only one of his nature and culture 
could enjoy, what he saw and heard. After his return, he did not again up tae
care of business, but lived in quiet happiness witu nis family, his friends and his 
books. After 1857, he oau. nis family spent a portion of ever/ summer in Wyoming,
N. Y., a place where the reunion of friends and relatives was greatly eniovad.
Before leaving Aurora, 1^77, Mr. Avery united with the Presbyterian Church.
On poinr to Louisville,he became a member od Dr. Edvard P. Humphrey's church, and 
later, a member and an elder in the Eleventh and Walnut Street Church, which office 
he held at his death. He was liberal in his religious views, sympathizing with 
Christians of whatever name, contributed in aid of other denominations as well as 
his own.
In person Mr. Avery was of medium height and erect bearing. His hair and 
flowing beard were white, his pale face, his eyes blue and full of expression.
He was dignified, but never austere, his exterior being a reflex of the benevo­
lent spirit within. He was orderly, systematic and scrupulously neat. He did 
not lose the simple habits acquired in early life. His strict economy never 
overlooked trifling details. He would not cut the knot in a bit of cord, or 
waste the paper which it had bound; but untied one and unfolded the other for 
future use. He would not fail to pick up a pin or button from the floor or side­
walk. These and other kindred, careful habits, balanced a nature generous to a 
fault.
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His heart was easily touched, and he listened to countless tales of woe.
Many are the poor he tided over difficult places. Many youths who owe their 
beginning in business to him. Nor was his generosity counted only in silver 
and gold. He had large charity, that beautiful charity which "envieth not," 
which "thinketh no evil," which "rejoiceth in the truth."
The quality of his truthfulness was rare. It never occurred to his children 
or to those who knew him, to doubt his slightest word or action. Perfectly 
straightforward and honest, he detested whatever was false in either. He lived 
in a crystal atmosphere of perfect frankness and sincerity. His fondness for 
children was remarkable, and even the youngest child yielded to him ready and un­
questioned obedience.
In his busy life he never neglected his domestic and social relations. In 
his home he was the ideal father, affectionate to his own family, and hospitable 
to all who came under his roof. His mind was stored not only with practical 
knowledge, available in business, but with culture that comes of early advantages 
carefully improved. Art and literature were a delight to him, and he surrounded 
himself and family with such treasures of both as wealth and refinement enabled 
him to procure. The flavor of his humor was of the finest, and he enjoyed the 
bright things of life with keen relish.
His life had been so temperate, abstemious and correct, that no taint of 
disease could be found, when, on March 3, 1885, at the age of more than three 
score years, in the midst of two generations of descendants, he entered into 
rest.
On his coffin were laid plain palm leaves. Of him, as truly as of any old 
crusader of old, it may be said that these were emblems of a noble and heroic 
life, a life of lofty ideas, a life fittingly crowned by the Lord he had served 
lovingly and long, with the last great victory over the sting of death.
FROM The Averys of Groton 
Homer De Lois Sweet
Riee-Taylor Printing Co. Syracuse 1894.
1822 BENJAMIN F. AVERY
Married: At the Utica Female Academy, on Sunday morning, 27th April, by
the Rev. Dr. Nott, Benjamin F. Avery, esq., of Aurora, Cayuga County, to 
Miss Susan H. Look, of that city.
Albany Argus 
May 2, 1844.
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B, F. Avery Sc Sons. Charles T. Ray, Pres.,
1721 S. Seventh St.,
Louisville, Ky.
This company was established in 1825. Manufactures plows, planters, 
tillage implements and harvesting machinery.
1822 Benjamin F. Avery
Non-graduate Hamilton College, 1822 
Hamilton College Alumni Register, 1812-1922.
BENJAMIN F. AVERY, 1322, of Aurora, N.Y., was a member of the Adelphic Society. 
Adelphic Catalogue 1830 (Died: 1375)
BENJAMIN F. AVERY, »22,
died at Louisville, Ky., in 1875. He was a manufacturer.
Necrology 1385-86 
Feb. 24, *21.
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BENJAMIN FRANKLIN AVERY— UNION 1822.
From "Groton Avery Olein".
Benjamin F. Avery, son of Daniel and Abigail (Smith) Avery, was born at
Aurora, N. Y ., December 3, 1801. He married April 27, 1844, at Utica, N.Y.,
Susan Roves Look, daughter of Samuel and Polly (Loomis) Look. She was born
October 27, 1817 at Conway, Mass, He was graduated from Union College in 1822;
studied lav and was admitted to the bar in Lew York City. His early experience
on his father’s farm hat; convinced him that the plow then in use could be much
improved and he turned his attention to that direction. His first business
venture was at Clarksville, Va., where he built a foundry for the manufacture of
plows. This establishment was moved to Milton, H.C. and later to Meadvilie, Va.
In 1842, he became the executor of his father’s estate and returned to Aurora,
where, after his marraige, he bought and rebuilt his family homestead. In 18A6,
Louisville was chosen as an eligible site for a plow factory and a large factory
was built there. The Civil War destroyed his business arid the buildings were
used as a hospital by the government. After the war he formed a partnership with
his sons and son-in-law under the name of B. F. Avery and Sons. Tue venture was
very successful ana tne Avery plow lightened the work of the farmer north and
south. He died in Louisville March 8,
Children;
1. - Lydia Arms Avery (b. January 31, 1345)
2. - Samuel Look Avery (b. December A, 1346)
3. - Gertrude Arms Avery (b. August 18, 1849)
A. - George Capvell Avery (b. March 1, 1852)
5. - Helen Blasdell Avery (b. March 29, 1855)
6. - William Sydney Avery (b. March 15, 1358)
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Section of SOUTHERN HARDWARE 806 Peachtree St., N.E. Atlanta 5, Ga.
TWO
FAMOUS NAMES IN 
MACHINERY
BECOME 
IN THE PARADE 
OF PROGRESS!
MINNEAPOUS-MOUNfc
NOTICE T O  A L L  F A R M  M A C H I N E R Y  D E A L E R S
By a vote of the stockholders of both companies, the B. F. A very 
& Sons Company and the M inneapolis-M oline  Company were 
merged into one larger and stronger m inneapolis-moline 
company—effective March 1, 1951.
The 125 years of pioneering experience of the B. F. A very  
& Sons Company and the 85 years of progressive experience of 
M inneapolis-M oline  in the farm machinery field are now 
consolidated for the purpose of better serving, both now and in 
the future, the owners and dealers of both B. F. A very and M M  
products.
Both A very and M M  products are now backed by one of the 
largest, most experienced, and most progressive firms in the 
farm equipment industry.
Plans call for the full operation of all facilities. The A very 
plant will eventually be scheduled for the production of its full 
share of the complete M M  line.
1951 planned production schedules of both lines will be com­
pleted to the extent that materials are available.
The basic M M  policy is to keep all employees on the job, and 
offer them opportunities for advancement.
The basic M M  policy with regard to dealers is to offer its 
contracts to those now handling either or both lines wherever 
they meet the standards essential for the purpose of giving good 
sales and service facilities to the farmers in their communities.
M inneapolis-M oline  Company is recognized as a pioneer of 
progress in the farm machinery industry.
M inneapolis-M oline  is famous for the way it serves its 
farmer customers with parts and service through established 
neighborhood dealers.
Farmers, everywhere, can now buy B. F. A very and M M  
products with complete confidence and assurance of Continued  
P arts Service in the years ahead.
Progress will always be our watchword.
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For more than half a century the names and aims 
o f Ingersoll and M oline have been closely 
associated. Sixty-seven years ago S. A. Ingersoll 
founded this business to produce better tillage 
parts for the farm implement industry. T w o  o f 
his earliest customers were M oline P low  Co., 
and B. F. Avery Co., both now part o f the 
M inneapolis-M oline Company.
So for more than half a century, without 
a single interruption, Ingersoll Discs have had 
a part in making M oline, B. F. Avery, and 
M inneapolis-M oline famous for their excellent 
field performance.
Always specify INGERSOLL DISCS— 
and be sure of the best
Ingersoll PRODUCTS DIVISION
*BORG-WARNER CORPORATION
310 S. Michigan A ve ., Chicago 4, III. 
Plants: Chicago, III., Kalam axoo, Mich.
SpECl
ALlSTS in  t il l a g e  STEELS • WORLD’S LARGEST MANUFACTURER OF DISCS
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Ingersoll salutes M M
........ - ■ "DOUBLE DRIVE”
Farm income in South in 1950 was 
nearly $8,500,000,000, but more 
labor-saving machinery is needed 
if Southern farmers are to meet 
heavy demand for all products. 
High cost of farm labor is further­
ing mechanization in South
" *
The Southern
Fa r m  Eq u ip m e n t  M a r k e t
W ith world and domestic de­mand for food and fiber con­
tinuing at a high level, southern 
farmers continue to enjoy an un­
precedented period of prosperity, 
and there is no end in sight. Avail­
able statistics point to an even 
further expansion of cash farm in­
come, with the result that there 
will be no lessening in the demand 
for farm equipment in the 16 
southern and southwestern states.
For ten years cash farm income 
in these states has ranged well 
above the level of the immediate 
pre-war years. With the exception 
of 1949 when southern cash farm 
income (as well as that for the 
nation) declined slightly from the 
record year of 1948, southern 
farmers have registered a steady, 
year-by-year increase.
This proved to be the case again 
in 1950, and in the first five 
months of 1951 southern 
cash farm income was 
moving towards an even 
higher plane. With in­
creased production based 
on accelerated demand, 
the southern farmer’s fi­
nancial position is rock- 
solid, and with the pro­
spect of a further increase 
in income in 1951, farmers 
in this region will continue
SOUTHERN FARM EQUIPMENT
to comprise a healthy market for 
all types of farm equipment.
In 1950, cash farm income for 
southern farmers, including gov­
ernment payments, totaled more 
than $8,428,000,000, a figure near­
ly four times the pre-war normal. 
This was a 3.6 percent gain over 
1949 and slightly ahead of the in­
crease registered by the nation as 
a whole.
Some of this increase can be at­
tributed to higher prices at year- 
end, which were influenced by the 
Korean war, and generally in­
creased demand for farm products. 
However, despite recent declines 
in prices which, according to the 
Bureau of Agricultural Economics, 
“are reflecting the record output 
in prospect for 1951,” southern 
cash farm income for the first five 
months of 1951 showed a 9.5 per­
cent increase over the correspond­
ing period of a year earlier. And 
the indications are that with the 
harvesting of 1951 crops, southern 
cash farm income will reach an 
all-time record high, with net farm 
income possibly 25 to 35 percent 
ahead of last year.
Underlying this prospective 
boost in income is the world-wide 
demand for cotton and cotton 
products. Increased acreage allot­
ments and expanded production 
point to a 1951 cotton crop which 
the Crop Reporting Board of the 
U. S. Department of Agriculture, 
in mid-August, estimated would 
be more than 17,000,000 bales. 
During the early months of 1951 
prices ranged up to 45 cents per 
pound, the highest on record. And 
while prices have declined from 
that peak, current prices still are 
historically high.
While marketings and income 
generally have increased 
in the first half of 1951, 
sales of farm equipment by 
southern dealers have fol­
lowed a more “normal” 
pattern. Following the out­
break of war in Korea, 
there was a marked rush 
to buy as farmers, partial­
ly in fear of predicted 
shortages, sought to stock 
up on new equipment.
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However, this abnormally heavy 
buying has subsided, and for the 
first months of the year equip­
ment of most types has been plen­
tiful.
Competition among dealers has 
been keen, and while sales for the 
average southern dealer have ex­
ceeded so far in 1951 the 1949 
period, inventories likewise have 
been somewhat higher. However, 
it is probable that a new buying 
spree of even short duration would 
wipe out quickly most existing in­
ventories.
Large marketings and favorable 
prices for southern crops, par­
ticularly, indicate a strong market 
for farm equipment. For in addi­
tion to the large cotton crop in 
prospect, the tobacco crop also is 
expected to reach a record high. 
In late July, the BAE predicted a 
total flue-cured crop of 1,430,- 
000,000 pounds— a new high and 
14 percent above last year’s har­
vesting. The 1951 price support 
level for flue-cured is slightly 
higher than in 1950.
While prices for other farm 
products have declined somewhat 
since March, prices still have held 
to levels well above a year ago. In 
mid-August the BAE reported that 
though prices received by farm­
ers had slipped below July, prices 
received still average nearly 10 
percent above August 1950.
While the favorable market for 
southern farm products will have 
direct bearing upon sales of farm
equipment, other factors add to 
the value of the market. For one 
thing, the ever-expanding defense 
program has resulted in a high 
rate of employment. In August a 
total of more than 62,600,000 per­
sons were employed, with personal 
income running at an annual rate 
of more than $246,000,000,000, 
$13,000,000,000 above the second 
half of 1950. The high rate of em­
ployment and disposable income 
will further stimulate demand for 
farm products.
Value of Farm Dollar
In considering factors which af­
fect the farm equipment market, 
the value of the farmer’s dollar 
should be stressed. While farm 
prices have declined somewhat in 
the last few months, prices re­
ceived still are above a year ago, 
and despite moderate increases in 
machinery prices, the farmer’s 
dollar still buys more machinery 
than in the years before World 
War II.
Already in a strong financial 
position, available statistics indi­
cate that farmers added to their 
cash reserves during the first half 
of 1951. The BAE reported that 
“ larger income and reduced con­
sumer expenditures resulted in 
more than a doubling of personal 
savings from the first to the sec­
ond quarter.” Cash reserves mean 
ability to buy, and there is no 
evidence to suggest that southern 
farmers are ready to end their
widespread progress in mechani­
zation.
A further stimulus to farm 
equipment sales is the matter of 
manpower in the South. The re­
quirements of the armed forces 
have made inroads on the avail­
able farm labor supply. And fac­
tories engaged in defense work are 
in direct competition with south­
ern farmers for workers. With 
fewer workers available and faced 
with heavier crops, southern grow­
ers will turn to further mechaniza­
tion of their farming operations.
In mid-August the Mobile 
Register reported: “A  serious
shortage of cotton pickers has 
caused the pay rate to jump from 
$2.50 per hundred pounds to as 
high as $4 in some West Florida 
localities.” And in the same month 
the Montgomery Advertiser com­
mented: “A dwindling labor sup­
ply is facing Alabama cotton 
farmers who have the problem of 
harvesting one of the largest cot­
ton crops in history.” The news­
paper pointed out that the de­
mand for workers in defense in­
dustries has made serious inroads 
on the farm work force.
With production costs increasing 
along with other prices paid, farm­
ers can be expected to expand 
their use of labor-saving machin­
ery as one means of maintaining 
net profits. In August the BAE, 
using the base period 1910-14= 
100, reported that prices paid by 
( Continued on page 168)
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Southern Dealer Foresee
Strong  Dem and in  "52
Despite some shortages of parts and new equipment, sales by a 
majority of southern farm equip­
ment dealers are running sub­
stantially ahead of a year ago, and 
most dealers see a continuation of 
strong demand for all types of 
equipment.
This state of business was re­
vealed in a survey conducted re­
cently by Southern Farm  Eq u ip ­
m ent  Section of Southern H ard­
ware among a large number of 
dealers in the 16 southern and 
southwestern states.
Of those dealers participating in 
the survey, a substantial majority 
— 69%—reported that sales have 
pushed ahead of the comparable 
period of 1950. The same per­
centage of dealers reported that 
inventories also have increased, 
though slightly less than the rise 
in sales.
While shortages were reported 
in a wide range of parts and new 
equipment, no individual items in 
the parts category were listed as 
scarce by a majority of dealers. 
Generally what shortages of parts 
exist are scattered and in many in­
stances the scarcity is of a tem­
porary nature. But a majority of 
dealers are noting an increasing 
shortage of new units, and while 
this has not yet reached drastic 
proportions, it might be an indi­
cation of things to come.
In his reply to the survey, a 
Louisiana dealer summed up the 
situation well for many dealers: 
‘ ‘While at present we are ex­
periencing no critical shortage of 
equipment, we anticipate all ma­
chines to be cut back. This is 
shown by the ‘allotments’—some­
thing we haven’t experienced in 
two or three years— which were 
given to us when 1952 ‘Dealer 
Orders for Goods’ were taken by 
zone managers.”
Meanwhile, if severe shortages 
do develop, a majority of dealers 
favor placing greater emphasis on 
service and reduction of overhead 
as means of taking up the slack.
In answer to Question No. 1
which asked, ‘ ‘What parts are in 
short supply?” dealers listed the 




pistons & sleeves 
tractor water 
pump parts
crankshafts in standard sizes 
radiator cores 
mower blades & 
guards
In addition, the following parts 
were reported as being in short 
supply, but by only a small num­
ber of dealers in any one instance: 
mufflers, generators, starter parts, 
hose, rod inserts, gaskets and 
valves.
However, dealers are experi­
encing shortages of new equip­
ment, and in many instances are 
receiving equipment on an allot­
ment basis. New equipment listed 
most frequently as being scarce, 
and the percentage of dealers re­












Shortages of these additional
items also were reported in scat-
tered instances: side delivery
rakes, hammer mills, combines,
listers, grain drills, middlebursters, 
manure spreaders, spring tooth 
harrows, cane tools, dusters and 
sprayers.
Despite widening shortages of 
new equipment, 69% of the deal­
ers answering the questionnaire 
reported that sales are above a 
year ago. Increases ranged from 
10% to an extreme 200%, with 
the average increase being about 
24%. 23% reported a decrease in 
sales, the average decline being 
19%.
Inventories, likewise, have in­
creased, and the same percentage 
of dealers, 69%, reported heavier 
inventories, with the average rise 
being 22%, slightly less than the 
average increase in sales. 20% re­
plied that inventories are less than 
a year ago, the average decrease 
being 15%.
Question No. 4 of the survey 
asked, “ In your opinion how 
strong will demand be for new 
equipment in the months ahead?” 
A wide majority of dealers, view­
ing the high level demand for farm 
products, expressed the opinion 
that the market for farm equip­
ment in the months ahead will be 
an expanding one. Some sample 
comments follow:
Tennessee— “Shortages of basic 
machines will make demand 
strong.”
( Continued on page 170)
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plement dealers believe that the high level de­
mand fo r farm  products indicates a farther  
pansion of the m arket fo r equipment in the South
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W ith the advent of the organic insecticides, new methods of 
application became necessary and 
machines specifically adapted to 
applying them were required. This 
was particularly true of the spray 
materials.
Research had shown that very 
low quantities of highly concen­
trated liquids when applied by 
airplanes gave excellent results. 
The same amounts of the active in­
gredients, however, when applied 
in very dilute form with ground 
machines were far from satisfac­
tory. Research was instituted to 
design and test ground equipment 
which would be equally as ef­
ficient from an insect control 
standpoint as the airplane had 
proved to be.
The application of dusting ma­
terials is restricted to those hours 
when there is little or no wind 
and when there are no 
convection currents which 
tend to cause the dusts to 
rise. The early morning, 
late afternoon and night
♦Editor’s Note: Mr. Meek 
is Senior Agricultural Engi­
neer in Charge of Cotton 
Mechanization for Missis­
sippi Delta Branch Experi­
ment Station, Stoneville, 
Mississippi, and the U. S. 
Department of Agriculture.
*By  William E. Meek
Fellow, American Society 
of Agricultural Engineers
present the best conditions for 
dusting. Necessarily, therefore, 
dusting has been a specific opera­
tion at inconvenient hours and, 
with ground equipment, a labori­
ous chore.
In areas where airplanes are 
available and where they can be 
used in the fields, the farmers 
have preferred to use them in ap­
plying dust, due to their ability 
to cover large areas in the re­
stricted daylight hours.
Sprays, not being as critical in 
relation to atmospheric conditions 
as are the dusts, are satisfactorily 
applied during most of the work­
ing hours, either by airplane or 
by ground equipment. This one
characteristic of the spray ma­
terials has opened the way for the 
development of ground spraying 
equipment for both the large and 
the small farmer.
A  cultivator spray rig has been 
developed. A  simple spray rig is 
attached to the regular tractor 
with the cultivator, and spraying 
for insect control is carried on in 
conjunction with the cultivating 
operation. Inasmuch as cultivation 
is carried on for a greater part of 
the growing season of the cotton 
crop, and the spraying operation is 
integral with it, there is no power 
or labor charge for insect control. 
The mixing of the insecticides and 
the filling of the spray tank are 
the only additional operations 
necessary, and these require only 
a few minutes of the farmer’s 
time. The cost of the insect control 
program is greatly reduced and 
the efficiency of control is 
usually increased.
One of the hazards of 
any insect control program 
with ground-operated e- 
quipment should, how­
ever, be mentioned. If un- 
seasonal rains occur and 
wet soil in fields makes it 
impossible to operate trac­
tors, then the sequence of 
the program may be in­
terrupted and its efficiency
Here is information to pass 
along to interested customers. 
The accompanying article by 
Mr. Meek contains the latest 
authoritative (lata on spray­
ing cotton for insect control
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Here a tractor is cultivating cotton with regular sweep cultivator on 
the front, flaming cotton on the rear and at the same time applying 
the insecticide. Operation is simple, economical, and effective
impaired to a considerable extent.
The insect control problem over 
the Cotton Belt varies widely, due 
to climatic conditions as well as to 
the type of insects which damage 
the cotton crop. It would hardly 
be possible, therefore, to write 
specifications for insect control 
which would cover every section 
of the Cotton Belt. In each state 
the entomologists make specific 
recommendations based upon their 
local conditions, usually after belt­
wide conferences where the in­
formation from all areas is pooled. 
So it is preferable that farmers 
consult their county agents for the 
approved methods and materials 
for their particular location.
An over-all discussion of the ap­
plication of the new insecticides 
can well be based on a typical area 
where most of the damaging cotton 
insects are prevalent.
Entomologists have realized for 
many years that in the early stages 
of the growth of the cotton crop 
the feeding of thrips has caused 
severe damage to stands and also 
has resulted in lateness of the 
crop. No economical control meas­
ures were available for use against 
thrips until the development of 
the new organic insecticides and 
the advent of the spray machines.
For the control of this insect, 
one nozzle per row is ordinarily 
used, being placed directly over 
the cotton plant at a height of from 
10 to 14 inches, depending upon 
wind movement. Spraying is ac­
complished with the first or second 
cultivation of the crop; and a re­
peat application may sometimes 
be necessary, approximately a 
week later on the next cultivation.
In connection with this spraying 
for the control of thrips, it will be 
found that if cutworms are preva­
lent, they can be economically and 
efficiently controlled in this early 
spraying operation, provided the 
proper choice of insecticide is 
made. In many cases in cotton, as 
well as other crops such as corn 
and soybeans, where a cutworm 
infestation is heavy, farmers have 
been able to save their stands by 
application of sprays.
After this early-season control, 
there is usually a period of two 
weeks or more where no applica­
tions are necessary. The spray ma­
chine is left on the tractor during 
this period, though it is not in use.
Examination of the field should
be made from time to time to de­
termine if boll weevils are emerg­
ing. When the over-wintering 
weevils begin to emerge and feed 
on the young cotton plant, the mid­
season control should be started. 
By the time the cotton plant be­
gins to set squares, it will usually 
be of a size which will require two 
nozzles per row for good coverage. 
At this stage of growth, two to 
three sprayings may be necessary 
before the third nozzle is added for 
each row.
The tender terminals of the 
plant should be adequately covered 
with the spray, as it is on these 
tender parts that the weevils feed. 
Spraying should continue through 
the mid-season period as long as 
any control is necessary. Usually, 
four to five applications will be 
sufficient for this period.
Later in the season the migra­
tion of boll weevils may occur, 
and then spraying in the late peri­
od of growth should be carried on 
with three nozzles per row, as was 
done in the latter part of the mid­
season control period. If adequate 
control is attained during the early 
and mid-season stages of the crop, 
fewer applications will be required 
in the last period.
The various insects may require 
different types of insecticides, but 
with these new insecticides it is 
not only possible, but in many in­
stances desirable, to use more than 
one in the same spray formulation.
As an example, if the farmer 
were spraying with an insecticide 
such as Aoxaphene, Aldrin or
( Continued on page 172)
Four-row spray unit on tractor equipped also with a regular four-row 
cultivator. Multiple use of attachments increases tractor efficiency
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Conversions such as this, and 
on obsolete equipment, may 
contribute considerably to the 
dealer s trade-in problem. Posi­
tion of tank on this tractor 
is one of several variations
TRACTOR By Itaron Creag'or
CONVERSION
is it here tu staif?
During the past three or more years, conversion of gasoline- powered farm tractors for the use 
of liquified petroleum gas has 
mushroomed into big business in 
some sections of the South, es­
pecially for Texas in the South­
west.
Whether or not this is an activi­
ty for which all implement dealers 
should prepare poses a question 
not easily answered. There are 
two schools of thought, although 
the pro-conversion group is easily 
in the majority, with certain reser­
vations. However, those who think 
farm tractor conversion is a fad 
that will soon pass do raise some 
pertinent questions.
This discussion will not attempt 
to point the way for farm equip­
ment dealers. It will merely pre­
sent an array of facts, and the 
opinions of some capable ob­
servers from three viewpoints— 
factory, implement dealer and LP 
gas dealer. The field from which 
this material has been gathered is 
the state of Texas.
Practically all of the big farm 
equipment manufacturers operate 
throughout Texas, and in sections 
where conversions are popular, 
namely, in the rice region of South
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Texas, in the Rio Grande valley 
and adjacent areas, and in extreme 
West Texas.
There are logical reasons for 
conversions in these territories 
since there are large areas to cul­
tivate, or other conditions demand 
the maximum power of big trac­
tors; and operation costs, using 
LP gas, are radically less, other 
conditions being equal, than the 
same costs with gasoline. As one 
branch manager put it, what the 
farmer wants is more power for 
less money.
There is somewhat convincing 
evidence the farmer has been get­
ting just that through conversion 
of his tractor; for the reaction of 
most manufacturers has been to 
get into the conversion field.
Two companies now market 
tractors designed and manufac­
tured for the use of LP gas. But 
this applies more specifically to 
large tractors, with fewer small 
tractors produced from this design.
Two other factories expect to 
have an LP tractor on the market 
in 1952. One of these factories has 
released literature and actually 
has a few LP tractors in the field,
This type of conver­
sion places lank in 
front of tractor op­
erator and is criticized 
for interfering with 
operator's vision. A- 
bove: in this conver­
sion LP bottle is in­
stalled on side. Unlike 
tanks, bottles will not 
withstand e x t r e m e  
pressure
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but has none for sale.
The two factories in the market 
now and one of the other two that 
expect to be in the market soon— 
three in all— offer a factory-con­
version package.
In October, a total of four fac­
tories did not have a conversion 
package. One of the four expects 
to be able to offer a package with 
introduction of the new tractor and 
another expects to have conversion 
attachments next year. Among 
seven of the old line farm equip­
ment manufacturers checked, this 
leaves two who apparently have 
no current plans for invading the 
market. Marketing plans of all 
factories, of course, are subject to 
availability of materials under de­
fense controls.
Speaking for one of the two 
factories that decline to be drawn 
into the LP market, a branch 
manager estimates that 5 percent 
of his dealers have engaged in 
conversion, and he summarizes the 
factory viewpoint in this manner:
“Our engineers are aware of 
what is going on, naturally, but 
we have not produced any dealer 
conversion package and, so far as 
I know now, we will not do so. As 
we see it now, the popularity of 
conversion will wane possibly 
within three years. By increasing 
demand through conversion of 
tractors, the price of LP gas may 
increase to the point where there 
will be no advantage in using LP 
gas instead of gasoline.
“We are discouraging conver­
sions by our dealers because we 
consider the activity in an experi­
mental stage. A  correct conversion 
requires a change in the carbu­
retor, adaptation of the tractor 
water system, a big fuel tank, new 
pistons and sometimes a new head. 
Replacing our parts with parts not 
intended for the tractor can quite 
conceivably alter performance. 
Furthermore, what would be the 
effect of necessary higher compres­
sion on the valves? And LP gas is 
inconvenient to handle and is 
dangerous.”
Other factories take a brighter 
view, as evidenced by their interest 
in the market. One branch man­
ager, with both an LP tractor and 
a conversion package for sale, 
praises the converted tractor and 
lauds LP  gas dealers for pioneer­
ing in the field and showing the 
way for implement factories and 
dealers. He says what the farmer 
gets with LP gas is a motor free 
from sludge and carbon, and much 
smoother power.
This branch manager insists that
This is one popular Texas fuel convener installation
Close-up of the same popular unit shown in the picture above. 
Round housing above, bearing the maker's name, is known as a 
converter, or second-phase regulator. The cylinder below is 
the vaporizing unit
“ field” conversions have proved 
highly satisfactory for farmers. A 
“ field” conversion, it seems, is 
any conversion performed by any­
one not an implement dealer. Per­
haps the more accurate application 
is in cases where vaporizing at­
tachments are installed, and gen­
erally by an LP gas dealer. Some 
contempt for such installations is 
detected on the part of the imple­
ment trade. Yet one of the biggest 
farm equipment factories expects 
to introduce a conversion to be 
made in the field.
The branch manager quoted, 
who has nothing in the conversion 
line to sell, has a number of re­
ports on farmers who have con­
verted back to gasoline. Another 
factory, with a package now and 
expectations of an LP tractor soon, 
frowns sternly on almost any con­
version without factory acces­
sories. This factory branch man­
ager says:
“A  conversion, if it is right, re­
quires new pistons, a new head, 
an inside carburetor and a va­
porizer, not to mention a tank. The 
average farmer doesn’t want to 
pay the price for such a conversion. 
Moreover, any farmer is ill-ad­
vised to change from gasoline to 
LP gas without factory assembly.”
Then there is the situation 
where a new tractor is subjected to 
( Continued on page 172)
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H. A. Hurley, shown here 
with back lo camera, 
talks up a deal for a re­
conditioned tractor. Own­
ers of this business be­
lieve in repairing and re­
conditioning trade-in e- 




oil Sales of T rade -in s
By II. A. Hurley
Hurley Tractor Co., 
Memphis, Tenn.
H. A. Hurley finds it not too 
difficult to make >a profit on 
each piece of reconditioned 
farm equipment when you 
use sound business principles. 
His company in Memphis, 
Tenn., is one of the Mid- 
South's best known firms.
C C T \ ° Y0U Realize a profit from
d  the sale of reconditioned 
trade-ins?” How many times have 
you been asked that?
I ’m sure every farm equipment 
dealer has been asked that ques­
tion by other dealers many times, 
because it’s a problem that has al­
ways been with us. And in many 
cases, of course, the answer has 
been “No.”
Most dealers are satisfied if 
they can break even on trade-ins. 
They say it’s almost impossible to 
make a profit. But is it really that 
hard to make a fair profit? The 
Hurley Tractor Co. makes a worth­
while profit on every reconditioned 
tractor it sells— and it sells lots of 
them.
How do we do it?
We have no magical formula or 
patented sales method. We use 
plain, old-fashioned horse sense, 
plus sales psychology, backed by a
service department that we believe 
is second to none in the Mid-South.
Don’t get me wrong. Just be­
cause we make a profit on every 
tractor we sell after taking it in 
trade and then reconditioning it, 
doesn’t mean that we have found 
it. easy. Making a profit on such 
equipment is difficult—and I 
would be the first to admit that 
it is a real headache. But I know 
that the headache can be licked, 
because we have licked it.
Suppose we analyze the problem 
first.
Why do most dealers find it al­
most impossible to realize a profit 
on the sale of reconditioned trade- 
ins?
I believe the main reason is that 
they offer a too-high trade-in al­
lowance. They are afraid they will 
lose a sale if they don’t match the 
allowance some farmer tells them 
a competitor has offered. So, in 
desperation, they offer more than 
the old equipment is possibly 
worth.
Another prime reason for the
dealers’ failure to come out on top 
in such a deal is that they don't 
know too much about the real con­
dition of the tractor or other equip­
ment they are trading for. All too 
often when the dealer gets it in his 
shop for reconditioning, he finds 
it’s going to cost him more than 
he figured on when he took it in 
trade. How many times has that 
happened to you?
A third important reason for 
failure to make money is that the 
service department isn’t geared for 
a fast, expert overhaul job. The 
old tractor or other equipment 
rusts on the used lot until it can 
be worked on during the winter 
off-season. Yet, a fast recondition­
ing job would enable the dealer to 
sell the equipment during the 
heavy farming period when he can 
get a better price for it.
Let’s put it this way: Why wait 
until next spring to bank the profit 
you made on the sale of a new 
tractor this season? That’s your 
money tied up on the used lot. Or 
do you realize it?
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You’ll never find many old trad- 
tors on our lot at 396 North Main 
Street in Memphis. We overhaul 
them fast—and we sell them fast. 
We really work our territory— 
Shelby County, Tenn., and DeSoto 
County, Miss.
Now for some details on how we 
make our profits.
First, I want to emphasize that 
Hurley Tractor Co. doesn’t pro­
fess to “know it all.” But I do 
know that our methods have 
worked successfully for many 
years. And I believe you can make 
them work, too, if you try hard 
enough.
I don’t believe in trading dol­
lars. I ’m in business to make a fair 
profit. I ’ve never been able to 
make that profit simply by trading 
dollars. But I ’ll trade for anything 
if I can see a worth-while profit. 
I ’ve traded new farm equipment 
for nearly everything— including 
an airplane—at one time or an­
other.
Hurley Tractor Co. salesmen go 
all-out to sell new equipment, but 
they don’t go crazy and offer fan­
tastic allowances. I do much of the 
trading myself, and I have found 
most farmers to be reasonable. 
When one asks too much for his 
old tractor, we try to present our 
side fairly and squarely— backed 
up by figures.
If, after dickering with the farm­
er, we are convinced that we sim­
ply can’t come out on top, we 
frankly tell him so. When you 
can’t please a farmer, you are 
usually better off without the sale. 
There is some business that we 
just don’t want. If the customer is 
unreasonable and we decide it is 
simply no sale, it’s just no sale. We
know we can always sell someone 
else, and in the meantime we don’t 
cry over the few we miss.
It’s good business to know the 
price of your competitor’s equip­
ment. When the farmer tells you 
how much a competitor has of­
fered on a trade-in, you have got 
to meet that argument with facts 
that will outweigh it if you are to 
get the sale.
Let me give you a real example: 
( Continued on page 188)
Top: The Hurley Traclor Co. operates what it believes to be 
the best service department in the Mid-South. Last year the 
company reconditioned 435 tractors. Here a Hurley crew 
works on some equipment. Two sons are active in the com­
pany which is a family business. Above, Raymond Hurley 
and brother Wayne discuss the company's parts stock. Below 
left: The company displays its new and used equipment 
prominently as one means of advertising. Right: H. A. Hur­
ley knows the farmers' problems. He operates a 1050 acre 
farm himself. This big combine is slated for use on the com­
pany owner's own farm land
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The Stroube Implement Co., as 
seen from U. S. Highway 75. 
Company has a number of labor 
saving devices which enable 
staff of mechanics to turn out 
more work in less time than 
would normally be required in 
shop operations
Saving time and labor with
Close up shows traveling hoist 
and trolley connections be­
tween two " I "  beams
Front end of this tractor is 
quickly and easily lifted from 
the floor. Hoist control is held 




rl AHREE power installations, un- 
A  usual if not unique, have saved 
a vast but unrecorded amount of 
time and labor for shop personnel 
of the Stroube Implement Com­
pany in Corsicana, Texas.
One of these installations is a 
somewhat complicated application 
of the track and trolley principle, 
a second is a straight-away appli­
cation of the same principle and 
the third is singular utilization of 
a hydraulic lift.
Quarters now occupied by the 
Stroube Implement Company were 
completed and occupied three 
years ago and the installations
were made during construction. 
Manager Frank Marx, Jr., and 
other personnel, give credit for the 
three labor and time-saving ideas 
to H. R. Stroube who, with as­
sociated relatives, owns and op­
erates the firm.
Regardless of where the idea 
originated, shop employees would 
probably prefer a cut in pay, says 
Manager Marx, rather than part 
with the adaptation of the track 
and trolley device that serves the 
shop work area.
This consists, for principal func­
tion, of an 18-foot “ I ” beam. One 
end of this beam pivots on a ver-
Below: a general view of the service shop work area, showing the 
swinging "I"  beam installation and electric hoist
JJfIJi- --- r 4- “ • 1
i \  * '
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Left, a tractor is driven^ lĥ aVehouslf Truck*,
hydraulic S L J S . t ' f f i  io r « « v .  tractor '
Above, Company Manager 
Frank Marx, Jr., stands in door­
way of firm's show room
£ydraujic P°sifion direcflv •
“uo the f;
Convenient handling of boring bar is possible with 
loist, track and trolley, as illustrated ere y 
Suy T. Poarch, shop foreman. When not in use the 
■tar ic lorkeH in the steel cabinet shown at left
Shown above is the company's side service 
entrance. Note the door at rear which gives 
and egress to the service 
department
easy access
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Top: Picture made
from service depart­
ment interior gives 
idea of distance of 
paint shop from main 
building. Paint shop 
includes steam clean­
ing stall at left end of 
small building. Left: 
Mechanic J. D. In­
gram and magnetor 
testing equipment. Ad­
ditional testing equip­
ment is shown at right. 
Below: In season these 
three 1,000 gallon 
trailers are busy han­
dling anhydrous am­
monia or liquid fer­
tilizer
it is utilized in many w&yS.
In a matter of moments the 
front of a tractor can be hoisted 
for work on steering gear. It is 
used for lifting the rear of a trac­
tor for removal of an axle, for 
taking off hood and gas tank, for 
removing a wheel heavy with 
water and for removing the power 
take-off.
“Those are a few of the uses,” 
explained Guy T. Poarch, shop 
foreman, “and there are many 
others that we probably haven’t 
discovered yet. Once we put a load 
of 5,800 pounds on the hoist. It 
whined some, but handled the job.
“See that grain drill over there. 
Very clumsy to handle and load on 
the tilt-trailer for delivery. So 
when we need to load a grain drill 
we just wrap around it, lift it up 
with the hoist and then back the 
trailer in under and let her down.
“We here in the shop wouldn’t 
take a million dollars for this hoist 
arrangement, whatever you call it. 
It is easily the equal of one man in 
the shop, for time saved, and, of 
course, it does many jobs that all 
of us together couldn’t do. At 
least, not as quickly nor as easily.”
The same idea, in simpler appli­
cation, is used for handling the 
shop’s boring bar. The bar depends 
from a half-ton hoist, which in 
turn is attached to a trolley, which 
travels a straight, short “ I ” beam.
When not in use, the boring bar 
is locked in a steel cabinet, a cut­
out section in the top of the cabh 
net permitting access for the sus­
pending chains. When needed, the 
bar is rolled out into position and 
lowered to proper level by means 
of the hoist.
The third invaluable application
( Continued on page 196)
tical shaft mounted at the wall 
midway of the row of work 
benches. The other end is equipped 
with a four-wheel trolley, which 
can adjust itself on the 18-foot 
beam for variations in radius. This 
trolley travels on the lower flange 
of another “ I ” beam, mounted 
near the ceiling and describing 
half of a complete circle, or a 
horizontal arc of 180 degrees, 30 
feet across at its base.
The 18-foot swinging beam car­
ries the power application, a one- 
ton electric hoist, also on a trolley, 
so that it can be moved to any de­
sired position, forward or back, 
along the length of the 18-foot 
beam. And since this beam per­
mits placing the hoist above prac­
tically any spot in the shop area,
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A rep o rt to yo u  ab o u t m en and  m ach ines
th at help  m a in ta in  In te rn atio n a l H a rv e ste r le a d e rsh ip
Blue lig h t d e te c t iv e  f in d s  " b a d "  bo lts  that can’t be spotted with 
the naked eye. Bolts are "dunked” in a fluorescent material and 
then magnetized. This causes the fluorescent material to gather 
in any tiny cracks and mark them with white lines under the 
blue light. A ll IH  bolts used in connecting rods, main bearings, 
and flywheels are given the blue light test. This makes sure they 
have no unseen flaws to bring on costly breakdowns.
A ll IH d is tr ib u to rs  m ust sh o w  a " h o t"  s p a rk  before they are 
assembled on Farmall tractors. Here’s an IH inspector giving four 
battery ignition distributors their final exam. They are operated 
at 1,725 rpm. The spark gap on the test plugs is set wide to simu­
late actual engine operating conditions. These distributors have 
already passed a spark advance test. Now, they are proving they 
have no shorts or grounds to keep them from operating efficiently.
B e a rin g  ro lle r s  can 't  v a r y  1 /1 0  th e  d ia m e te r  of a  h u m an  h a ir
after they are sorted by this robot. An electrical brain gauges the 
diameter o f each roller by the distance it enters a tapered slot — 
much as you would try on a ring—and opens the can for that size 
roller. This precision sorting keeps roller diameter similarity 
in IH bearings to .000125 o f an inch. This perfect matching 
assures smooth operation and long life.
F lo w  te st r e v e a ls  a p p e t ite  of IH c a rb u re to rs . IH inspectors check 
carburetors for gas and air consumption in both idle and wide 
open position. The vacuum registered by the big dial simulates 
engine speed. The thermometer-like gauges, which record the 
amount o f gas and air used at these speeds, enable IH inspectors 
to spot defective or improperly adjusted carburetors that might 
waste fuel. A  Farmall Cub carburetor is shown under test.
I N T E R N A T I O N A L  H A R V E S T E R
In ternational Harvester products pay for themselves in use — M cCormick Farm Equipment and Farm all Tractors . . . Motor 
Trucks . .  . C raw le r Tractors and Power Units . . . Refrigerators and  Freezers — G en e ra l O ffice , Ch icago 1, Illino is
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PROFIT MAKERS FOR EVERY ACRE
LEVEL-CUT DELUXE TANDEM 
TRACTOR DISC HARROW
Features that assure top performance and long service arc . . . 
autom atic snubbing . . . heavy duty bearings with wood or 
metal interchangeable inserts . . . non-clogging standards . . . 
extra-rugged construction and ample weight . . . heat-treated  
discs . . . and one-rope angling control. Comes in 5, 6, 7 , 8 
and 10 foot widths with 16, 18 or 20 inch discs.
LEVEL-CUT STANDARD TANDEM 
TRACTOR DISC HARROW
A lighter version of the Cobey Deluxe Tandem  Harrow. Same 
basic design, but built lighter in weight to operate with the 
sm aller tractors, and to appeal to the small farm owner. . . . 
Comes in 4, 5, 6, 7 and 8 foot widths with 1 6 ,1 8  or 20 inch 
round or cut-out discs.
R EG U LA R  EQ U IP M EN T  —  adjustable scrapers, round discs, 
front and rear weight boxes, heavy duty bearings with wood 
or metal interchangeable inserts, drag hitch for trailing other 
implements, and one-rope angling control. Extra equipment 
availab le— depth gauges, transport trucks.
Highest quality construction throughout 
for MAXIMUM SATISFACTION. 
Competitively priced for —  MAXIMUM 
SALES.
Job-designed for —  MAXIMUM PER­
FORMANCE.
Look to Cobcy for implements and tooh 
that give farmers the most for their 
money— the most satisfaction to you o$ 
a dealer.
LEVEL-CUT HORSE DRAWN DISC HARROW
Has the same disc gangs as our tractor disc harrows. Individ­
ual angling of each gang. Center foot lever permits instant 
adjustm ent for working dead furrows, ridges or uneven ground. 
Comes in 4, 5 and 6 foot widths with 16, 18 or 20 inch discs. 
Double-wheel fore-truck or pole.
When you think of Implements—think of Cobey 
first. A Cobey Tool for every need promotes a 
sale to every prospect!
For complete information on the Cobcy Line of T illage Tools 
writ<
ALL-STEEL FLEXI ROTARY HOE
. Docs a thorough job of weeding and cu ltivating . The  
I staggering of the ten rugged angle steel teeth on 
the heavy spider gives the Cobey Rotary Hoe one- 
third more cultivating capacity than teeth a ll placed  
on one side of the spider. Other features are . . . light 
draft, flexible draw bar . . . rugged angle steel fram e  
and weight boxes . . . hard maple or split white m etal 
bearings with Zerk grease fittings . . . adjustable
gangs, etc. Availab le  in one to six section sizes-__-
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THESE IMPORTANT 
IMPLEMENTS 




In addition to these modern Tillage Tools, 
the Cobey Farm Line also includes . . . the 
well-known Cobey Power-Driven Manure 
Spreaders . . . Hi-Speed Wagons with 5-in-1 
convertibility . . . Dump Wagons with built- 
in, tractor - operated hydraulic hoist . . . 
Tilting Platform Two-Wheel Wagons . . . 
Wagon Gears . . . Wagon Boxes . . . Two- 
Wheel Trailers. Each of these have become 
the standard of comparison in their field.
THREE-GANG SPROCKET PULVERIZER
Rugged in design. Built in 16. 18 and 20 foot sizes (over-all 
width) in the three section m ochine. Wood bushings are used 
with Zerk  lubrication. A ll Cobey Sprocket Pulverizers ore 
furnished with heavy 15 inch alternating sprocket and plain  
wheels.
Sturdily built, self-aligning axle bearings with wood 
bushings and Zerk lubrication. Heavy steel fram e. 
15” wheels. Regularly equipped with tractor hitch, 
availab le  with long tongue, seat, spring and fore­
truck for horse operation.
DOUBLE-GANG ROLLER PULVERIZER
SINGLE-GANG SPROCKET PULVERIZER
Same features and construction as the Three-G ang Pulverizer. 
Built in 4 , 7 , 8, 9, 10 and 11 foot sizes. On an 8 foot Cobey 
Sprocket Pulverizer there are 364  spikes on the sprocket 
wheels which loosen and spread the finely crushed top soil, 
leaving a fine dust mulch.
SINGLE-GANG ROLLER PULVERIZER
7 , 8, 9, 10 and 11 foot sizes with 15 inch front and 





ALL-STEEL FLEXI SPRING TOOTH HARROW
Built for years of unexcelled service with minimum upkeep 
expense. Heavy T-bar fram e with replaceable high carbon 
shoe. Heat-treated spring teeth clamped firm ly to pipe bars 
(no holes through the tooth blades). Adjustm ents for taking  
up wear. Am ple lever positions for m aking fine depth or 
pressure adjustm ents. M ade in 2, 3 or 4 sections with 17, 25 
or 33 teeth.
When you handle the COMPLETE Cobey Line, you 
are in position to m eet m ore dem ands, m ake  
MORE SALES and MORE PROFITS.
W rite for complete inform ation on the Cobey D ealer set-up.
TRACTOR AND TRUCK POWERED EQUIPMENT THE CORPORATIONGallon, Ohio
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/ f< K & U < x u  S e M w f . . .
' . f p c u t e a t  S e t l w y
F e rt i l ize r  S p re a d e r  & S e e d e r !
Tft&ie 'partners ‘Suy
EZEE FLOW
*7 6 a *t s 4 tty  O t f a i S ftn e tu C e n  
b e c a u s e . . ,
Only Ezee Flow is guaranteed to spread 
any fertilizer in any condition in exact 
amounts...uniformly and accurately with­
out clogging...or money refunded. Ezee 
Flow is the most complete line of ferti­
lizer application equipment in America.
DEALER INQUIRIES INVITED
EZEE FLOW CORPORATION
World's Largest Manufacturers of 
Fertilizer Application Equipment
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Through Purchase of If. F. A vcrv  Co.
M M  EXCA-VOS Its
An iin<|u€ksliuneal lc»a<ler in the develop­
ment of farm <»«fuapment fo r southern tann­
ers, i i .  F. Avc»ry Co. gives MM a solid 
basis for further expansion in Ihe South
This familiar trade mark, iden­
tifying Avery products, was 
well-known to southern farm­
ers. In production and merchan­
dising. the company was a long­
time leader in the southern 
trade
A V E R Y
This trade mark will be used 
on all products of the B. F. 
Avery Div. of Minneapolis- 
Moline. It signifies the consoli­
dation of the two companies 
and heralds a new era of 
progress in the South
Keeping pace with the pioneer­ing efforts of its founder, Ben­
jamin Franklin Avery, the B. F. 
Avery Co. for 126 years has been 
an outstanding leader in the de­
velopment, production and sale of 
farm implements and power e- 
quipment particularly suited to the 
diverse needs of southern agricul­
ture.
Almost from its beginning in 
1825 the company, under the far­
sighted leadership of B. F. Avery 
exerted a forceful influence upon 
the further development of south­
ern agricultural methods, and its 
products added impetus to the 
widening efficiency of farming op­
erations.
B. F. Avery was born in Aurora, 
N. Y., in 1801. The man who was 
later to become a leading southern 
industrialist prepared for a legal
career and was graduated from 
Union College in 1822, later being 
admitted to the bar. But his talents 
and natural inclinations led him 
to favor more mechanical pursuits. 
From his early years his sympathy 
lay with the farmer, and from his 
knowledge of their difficulties in 
farming with crude tools came a 
determination to concentrate on 
the further development and pro­
duction of plows.
Looked to the South
His attention turned to the 
South, a predominantly agricul­
tural empire, where new develop­
ments in equipment likely would 
find ready acceptance. Thus, sup­
plied with a small foundry outfit 
and a meager amount of capital, 
he chose Richmond, Va., as an 
original manufacturing site. This 
location proved unsatisfactory, 
and the business was moved on to 
Clarksville, where the plow fac­
tory was set up in a small log 
cabin. Here, with his partner, 
Caleb H. Richmond, a practical 
molder, Mr. Avery built up a 
thriving business. After a few 
years the factory was moved to 
Milton, N. C., and then to Mead- 
ville, Va.
However, Mr. Avery was look­
ing to broader horizons and de­
sired an improved location for his 
expanding business. Because the 
Ohio and Mississippi rivers formed 
a good means of transportation for 
their product throughout the fer­
tile farm territory, the company, 
which now consisted of B. F. 
Avery and his nephew, David 
Humphrey Avery, was transferred 
to Louisville, Ky., and expanded 
to include a complete line of farm 
implements. A new plant, erected 
in a new location, began opera­
tions in 1847 under B. F. and D. fl. 
Avery. In 1852, expansion <if 
products manufactured forced £). 
H. Avery, who by that time had 
become sole owner of the business, 
to move to a better manufacturing 
site, and here the company re­
mained until the removal to its 
present 48-acre site in 1909.
Following the close of the Civil 
War, during which time the com­
pany plant was used as a military 
hospital at intervals by the Union 
and Confederate armies, Mi'. 
Avery took into partnership in the 
company three of his sons, Samuel 
L., George C., and William S., and 
a son-in-law, John C. Coonley. In 
1877, this partnership, known as 
B. F. Avery & Sons, was incor­
porated under the laws of Ken­
tucky for $1,500,000.
Responsible for the company’s 
move in 1909 to its present loca­
tion was the demand for its agri­
cultural implements. The modern 
plant erected was designed by 
George C. Avery, second son of B. 
F. Avery, whose entire business 
career was with the company and 
who for 22 years served as one of 
his father’s successors as presi­
dent.
The new manufacturing facilL 
ties enabled the company to pro­
duce economically and efficiently, 
equipment of the most advanced 
design, and in addition allowed 
room for the expansions which 
were to take place in later years.
Leader in South
The company’s pioneering ef­
forts in behalf of southern agri­
culture during the first century of 
its history signalled its position of 
top leadership in the South. At a 
time when mules were virtually 
the only type of “power” farming
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known, the company’s line of 
equipment for southern farmers 
was the most complete line offered 
by the industry. The company of­
fered plows of all types and sizes 
for customers, from the smallest 
share cropper to the largest plan­
tation.
But while its position of leader­
ship in the South was unchal­
lenged, other areas of the country 
were not neglected. Substantial 
business was developed in other 
sections as the company expanded 
its line to fulfill the requirements 
of other areas. From the late 1800’s 
through the early 20th century, 
the company provided dealers with 
a wide variety of equipment, some 
of which it produced and some of 
which it distributed for other 
manufacturers. Serving this end, 
branches were maintained in Co­
lumbus, Minneapolis, Omaha, 
Kansas City, and Oklahoma City 
for a number of years.
Produces Tractors
With the advent of mechanized 
farming, the company also was 
one of the first manufacturers to 
produce farm tractors. Following 
the first World War, it produced 
the Louisville Motor Plow, a two- 
plow unit which, by the removal 
of the plowing units, was suitable 
for use with trailing tools. How­
ever, production of this model was 
discontinued because of economic 
conditions in the early 1920’s.
In 1939, Avery again entered the 
power farming business by build­
ing a line of tractor implements 
and having a tractor of its own de­
sign built for the company. In 
1942, the first Avery tractor, the 
Model A, was manufactured at 
Louisville, and a complete line of 
Avery Tru-Draft equipment was 
made available for use with this 
new tractor. Tractor production 
has since continued at an ever in­
creasing rate, and current models 
have been well accepted through­
out most of the United States.
A  number of years ago the com­
pany discontinued the manufac­
ture of its horse-drawn lines, turn­
ing instead to the production of 
modern attachments for tractors. 
In recent years its products have 
included: farm tractors in three 
sizes and eight models, tractor- 
mounted and drawn moldboard 
plows, one- and two-furrow disc 
plows, one-way plows, middle- 
busters, planting attachments for 
middlebusters and listers, front 
and rear-mounted tractor planters 
for corn, cotton, beans, peanuts
A pioneer in the souihern farm 
equipment industry, Benjamin 
Franklin Avery (1801-1885) 
founded the company which 
was to bear his name for 126 
years. He guided the company 
to a position of dominance in 
the South
and other seeds, cultivators, disc 
harrows, flexible rotary hoes, stalk 
mulchers, manure spreaders, lime 
sowers, tractor mowers, and side 
delivery rakes.
Family Management
From the founding of the com­
pany in 1825, the Avery family 
participated actively in the busi­
ness for 86 years. Benjamin F. 
Avery, who served as president 
from the time of the company’s in­
corporation in 1877 to his death in 
1885, was succeeded by his oldest 
son, Samuel L. Avery, who served
until his death in 1892. He was 
followed in office by George C. 
Avery, who was president until 
1911.
Charles F. Huhlein headed the 
company from 1911 to 1920, while 
William Black held the office from 
1920 to 1930, and Charles T. Ray, 
from 1930 to 1944.
P. H. Noland was named presi­
dent of the company in 1944 and 
served in that capacity until the 
merger. Since then, he has been 
vice president of Minneapolis- 
Moline.
Following the close of World 
War II, the B. F. Avery organiza­
tion invested substantially in the 
modernization of their facilities in 
order to produce more and better 
products for the farmer.
Industry Leaders
Through the years, the manage­
ment of the company played a 
leading role in promoting the best 
interests of the industry and in 
fact, each of last four presidents 
of the company served as presi­
dent of the Farm Equipment In­
stitute.
In 1905, C. F. Huhlein headed 
the FEI. William Black was elected 
to that office in 1921, while Mr. 
Ray headed the organization in 
1938 and Mr. Noland served as 
president in 1948.
As a result of its leadership in 
the development and merchandis­
ing of special equipment for 
southern farmers the B. F. Avery 
Co. brings added consumer ac­
ceptance in the South to Minne- 
apolis-Moline.
And the former Avery dealers 
who will be retained as part of the 
new organization also will benefit 
as a result of the merger. Backed 
by a strong, progressive manage­
ment, these dealers now can offer 
a broad and complete line of 
equipment for farms of all sizes. 
As a result of the merger these 
former customers of the B. F. 
Avery Co. are in a position to play 
an even greater role in the further 
development of southern agricul­
ture.
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W. C. Mac Farlane G. L. Gillette
Minneapolis-Moline spans
86 PROGRESSIVE
WITH  a  HISTORY that spans the major years of the nation’s 
agricultural development, the 
Minneapolis-Moline Co. emerged 
in its present corporate form fol­
lowing the consolidation of three 
leading manufacturers. Through 
the years of its growth the com­
pany has been a consistent leader 
in developing equipment which 
has meant for American agricul­
ture, ever-increasing production 
efficiency.
The company, which was to 
grow to giant size, began modestly 
in 1865 in Moline, when H. W. 
Candee and R. K. Swan joined 
forces in the manufacture of fan­
ning mills and rakes. Later, An­
drew Friberg, an experienced 
plowmaker, joined the young con­
cern, which then added a plow 
line.
The firm of Candee, Swan & Co. 
prospered from its inception. The 
company’s plows became well
Y  EARS
known for quality and were in 
great demand. During the first 
year of the business, George 
Stephens, who later became an 
important figure in the plow busi­
ness, joined the firm.
In 1870, the business was in­
corporated as the Moline Plow 
Co., and Mr. Swan became the 
first president. He was succeeded 
by S. W. Wheelock, who continued 
as president until his death in 
1891, at which time Mr. Stephens 
assumed the office.
The Moline Plow Co., controlled 
by the Stephens family, continued 
to expand and erected a new build­
ing and installed much new and 
improved machinery. George 
Stephens died in 1902 and was 
succeeded as president by his son, 
George Arthur Stephens. F. G. 
Allen became president in 1918.
During its period of develop­
ment under the management of the 
Stephens family, the company in 
the ’70’s produced the first strad­
dle-row cultivator. A company de­
signer, August Lindgren, in 1884, 
perfected the first successful 
three-wheeled sulky. It was named 
the Moline Flying Dutchman, and 
the name became such a valuable 
designation that the entire line be­
came known as the Flying Dutch­
man Line, a trademark later 
adopted for use in identifying the 
products of the Moline Plow Co.
In early 1900's Minneapolis Sleel & Machinery Co. developed a tractor 
of its own and introduced it under the Twin City name. Line was ex­
panded later to include the Twin City 60, above, which had engine 
mounted lengthwise. By World War I company was a major tractor
producer
Beginning his career in the in­
dustry with the Minneapolis 
Steel and Machinery Co,, W. C.
Farlane engineered a con­
solidation which resulted in the 
emergence of Minneapolis-Mo­
line, a company he has headed 
president and general man­
ager since 1929
George L. Gillette also was an 
official of the Minneapolis Steel 
and Machinery Co. prior to the 
organization of Minneapolis- 
Moline. Under his direction as 
vice president in charge of 
sales, MM sales have increased 
every year since the depression
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Under the regime of George 
Stephens, the business developed 
at a remarkable pace. Moline 
plows were well established in 
foreign countries, as well as at 
home. Branch houses and ware­
houses were opened in all of the 
principal distributing centers; ad­
ditions were made to the factory; 
personnel was increased and a 
wide line of farm implements was 
manufactured.
While controlled by the Steph­
ens family, the company expanded 
in various directions. It acquired a 
number of smaller concerns, in­
cluding the Adriance-Platt Co., 
Poughkeepsie, N. Y., manufactur­
ers of binders and other harvest­
ing equipment. And in 1915 it 
purchased the Universal Tractor 
Manufacturing Co., Columbus, 
Ohio, moving the business to Mo­
line, where a new plant was con­
structed for the production of the 
tractor. The tractor was a two­
wheeled unit, comprising ad­
vanced ideas, that is now com­
monly referred to as the first row- 
crop tractor.
At the time, a number of auto­
mobile manufacturers became in­
terested in tractor production, in­
cluding Ford, General Motors and 
Willys. John N. Willys induced the 
Stephens family to sell to him the 
Moline Plow Co., and in 1919 the 
Willys interest obtained control. 
Associated with Willys were 
George N. Peek and General Hugh 
Johnson. (Later, Johnson was a 
notable figure as NRA adminis­
trator during the early 30’s.) How­
ever, the industrial depression of 
the early 1920’s saw most tractor 
plants idle and Mr. Willys retired 
from the field, selling the business 
to General Johnson and R. W. Lea. 
Both retired later, and under the 
control of their associates the busi­
ness operated as the Moline Imple­
ment Co., until the organization of 
Minneapolis-Moline.
Only the taproot of Minneapolis- 
Moline goes back to the Moline 
Plow Co. The lateral roots came 
out of the Minneapolis Threshing 
Machine Co., and the Minneapolis 
Steel and Machinery Co.
The history of the Minneapolis 
Threshing Machine Co. is traced 
back to the McDonald Mfg. Co., 
Fond du Lac, Wis., which accord­
ing to tradition made horsepowers 
only. The company at Minneapolis 
was incorporated in 1887 with 
John S. McDonald, president. F. E. 
Kenaston succeeded to the presi­
dency in 1888 and continued in 
that capacity until 1921, when he 
( Continued on page 160)
Above, an early simple 
tractor engine on return 
flue boiler. Manufactur­
er's description stated that 
"every engine is equipped 
with a lifting jack and 
the usual tools." Right, 
this three-wheel sulky 
was manufactured in 1892 
and was called the Flying 
Dutchman, Jr. The Fly­
ing Dutchman t r a d e ­
mark was used to identi­
fy all products manufac­
tured by the Moline Plow  
Co. Below: a Twin City 
12-20 tractor pulls a corn 
binder. This tractor was 
one of the important de­
velopments in tractor en­
gineering and was one of 
the most efficient trac­
tors for many years. It 
was later developed into 
a 17-28 hp
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The Avery plant in Louisville gives MM expanded production facilities
Expanded facilities, personnel, assure
A  X e w  Er a  of P r o g r e s s
With  additional experienced personnel and expanded man­
ufacturing facilities a c q u i r e d  
through the merger with B. F. 
Avery, Minneapolis-Moline can 
look to a new era of progress. The 
consolidation of the two companies 
clears away certain former limita­
tions on production and distribu­
tion and affords means of even fur­
ther expansion.
Of special importance is the 
Louisville plant of B. F. Avery— 
comprising m o d e r n  structures 
which contain 800,000 square feet 
of space. Enviably located in re­
gards to all forms of transporta­
tion, the plant provides the addi- 
t i o n a 1 manufacturing facilities 
needed to further expand Minne­
apolis-Moline production.
In addition to enlarged produc­
tion facilities, Minneapolis-Moline 
acquired, through the merger, a 
new distribution set-up which will 
strengthen the company’s coverage 
considerably in a number of ter­
ritories. At the same time, the or­
ganization is provided with an ex­
panded line of products for smaller 
farms.
As another result of the merger, 
Minneapolis-Moline acquired new, 
experienced personnel—B. F. Av­
ery executive, production and sales 
personnel, as well as factory work­
ers, will be retained as part of the 
new organization. Meanwhile, the 
Avery facilities in Louisville will 
be known officially as the Avery 
plant.
Acquisition of t l i c  
Louisville plant of 
B. F. A v e r y  pro­
vides the additional 
manufacturing facil­
ities IBM long has 
needed. A new dis­
tribution organiza­
tion gives MM com­
plete coverage of 
llic* southern states
Management of the organization 
will be comprised of the present 
officials of Minneapolis-Moline and 
key officials of the Avery company. 
Activities of all departments and 
all phases of operation are being 
coordinated for the company as a 
whole so as to assure a close-knit, 
efficient organization.
Heading the company as presi­
dent and general manager is W. C. 
Mac Farlane, who has held this 
same position since the formation 
of Minneapolis-Moline in 1929. Mr. 
Mac Farlane’s career in the farm 
equipment industry began with the 
Minneapolis Steel and Machinery 
Co., later, through his efforts, to be 
part of a consolidation which form­
ed Minneapolis-Moline. Under his 
direction the company has reached 
its p r e s e n t  prominent position 
within the industry.
Also previously associated with 
the Minneapolis Steel and Ma­
chinery Co., George L. Gillette, 
Minneapolis-Moline’s vice presi­
dent in charge of sales, continues 
in that office. Under his direction
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The general offices of Minneapolis-Moline are located at Hopkins, Minn., 
a brief distance from downtown Minneapolis. The manufacturing plant 
is located to the left of the general headquarters building above.
company s a l e s  have increased 
every year since the depression, 
and the present system of distribu­
tion was established and further 
expanded.
As vice president and treasurer, 
Stacy L. Angle is handling the 
financial affairs of the company. 
Joining the accounting department 
of Minneapolis Steel and Machin­
ery Co. in 1920, Mr. Angle later 
was appointed auditor and con­
tinued to hold that position when 
Minneapolis-Moline was establish­
ed. Elected treasurer and a direc­
tor in 1939, Mr. Angle, early this 
year, was named a vice president 
of the company.
Serving as a company vice presi­
dent and manager of the Como 
plant in Minneapolis is W. C. Mac 
Farlane, Jr., who first began his 
career with the company in 1928, 
working during the vacation 
period. He has served, subsequent­
ly, as a clerk in the stores and cost 
departments in the purchasing de­
partment, as a buyer and in 1938 
was named assistant general man­
ager of the Moline plant. In 1941 
he became manager of the Como 
plant, and was elected a director 
of the company in 1944.
Philip H. Noland, former presi­
dent of B. F. Avery, has been 
named a vice president of Minne­
apolis-Moline and will play an im­
portant role in coordinating activi­
ties of the two organizations and in 
furthering the expansion of the 
company. Experienced in the farm 
equipment field, Mr. Noland, who 
wil continue to make his headquar­
ters in Louisville, was prominently
identified with the Moline Imple­
ment Co. at the time of its consoli­
dation into Minneapolis-Moline. He 
later joined B. F. Avery Co. as ex­
ecutive vice president and became 
its president in 1944.
Additional former Avery per­
sonnel continue in executive posi­
tions in the Minneapolis-Moline 
Company. They include: S. C.
Turkenkoph, former B. F. Avery 
vice president and treasurer, who 
has been named assistant treasurer; 
G. A. Sommers, Jr., B. F. Avery 
secretary and now assistant secre­
tary of Minneapolis-Moline and 
Arthur Huff, who is in charge of
sales of the B. F. Avery Division of 
the company.
To assure coordination of activi­
ties between Louisville and head­
quarters in Minneapolis, Wayne 
Mac Farlane has been appointed 
liaison officer and is headquartered 
in Louisville. Beginning his career 
with the company in 1935, he 
served in various managerial ca­
pacities until his appointment in 
1949 to materials and supply man­
ager of Minneapolis-Moline. He 
will continue to hold this position 
in addition to his special liaison 
work.
Engineering activities at the
They Henri Key M -M  Operations
Stacy L. Angle, vice 
president and treasurer, 
directs finances of the 
e n l a r g e d  organization
W. C. Mac Farlane, Jr. 
has managed Como plant 
since 1941. He also is 
a company vice president
Wayne Mac Farlane takes 
on added duties as lia- 
son officer between A v ­
ery Div. and home office
Bon D. Grussing. adver­
tising and sales promo­
tion manager since 1936. 
directs wide program
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Lake Street Plant
Built originally by the Minneapolis Steel and Machinery Co., Minne- 
apolis-Moline's Lake Street plant is one of the largest of the company's 
manufacturing facilities. Considerably expanded under MM ownership 
I during past years, this plant presently provides 749,089 square feet of 
space. In this plant the principal production is farm tractors, industrial 
tractors and power units. The recent acquisition of a nearby building 
provides some needed additional space
Como Plant
Located on Como Avenue in Minneapolis, the Como plant was acquired 
by Minneapolis-Moline in 1941, and during the war years was pressed 
into service as an ordance plant producing shells for the government. At 
the close of the war, plant facilities were converted to the production 
of Bale-O-Matic hay balers, power mowers and hammer mills. The 
plant, which provides a floor area of 149,726 square feel of space, has 
been managed by W. C. Mac Farlane Jr., since the early war years
Louisville plant will continue un­
der the direction of Thomas Evar\s, 
who for several years has bê n 
chief engineer of B. F. Avery. His 
activities will be coordinated with 
the company’s other chief engi­
neers: William E. Knapp, chî f 
engineer at the Moline plant; Mar­
tin Ronning, chief engineer, pow r̂ 
machinery division, at the Hopkins 
plant, and Ben G. Van Zee, chi f̂ 
engineer, automotive division, nt 
the Lake Street plant, Minne­
apolis.
Grussing Heads Promotion
Advertising and sales promotion 
manager, Bon D. Grussing, who is 
in charge of public relations, will 
continue in charge of these activi­
ties from the general headquarters 
in Hopkins. B. F. Avery’s publicity- 
chief, John Ransom, presently op 
leave of absence, is serving in 
Washington as Deputy Director of 
the Agricultural Machinery and 
Implement Division of the Nation­
al Production Authority.
Through the merger with B. Is 
Avery, Minneapolis-Moline solved 
one pressing problem of physical 
limitation. Through the acquisition 
of the Avery plant at Louisville, 
the company gained facilities thnt 
not only will allow greater im­
mediate production, but which also 
provide for additional expansion 
as the need arises in the future.
Because of facilities which have 
not always allowed its production 
to keep pace with consumer de­
mand, Minneapolis - Moline, at 
times in the past, has found it 
necessary to allocate its products 
to dealers in order to assure fair 
distribution of its production.
While various expansions plus 
the addition of one new plant have 
relieved the situation, still the need 
for enlarged plant capacities has 
been strong.
Louisville Plant
The Louisville plant of B. F. 
Avery will help immeasurably in 
solving this production problem. 
Located on a 48-acre tract, the 
plant comprises a total of about
800,000 square feet of space. The 
modern, mill-type buildings in­
clude: machine shop, foundry,
forge shop, assembly plant, paint 
shop, warehouse, display rooms, 
general offices, and storage facili­
ties.
The manufacturing site contains 
ample room for new construction, 
and a number of plant buildings,
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. . . a s  a se lf-propelled  harvestor
. . . as a corn p
Again, Minneapolis-Moline sets the pace in modern farm 
equipment with the New UNI-HARVESTOR . . . the machine 
that can be used as a self-propelled combine or a self-propelled 
corn picker-huskor. As a Harvestor this modern machine gives 
you: Uni-Matic hydraulic lift for controlling cutting height 
from 2" to 24" . . . centrally located grain bin with power driven 
auger unloader . . . 3-chain feeder conveyor raddle with steel 
slats . . . cylinder speeds from 300 to 1200 rpm . . . grain pan 
8 inches lower at cleaning shoe, and many other MM Harvestor 
features. Its nine-foot header is especially useful in harvesting 
soy beans. All small grain and grass seed crops may be harvested 
with the UNI-HARVESTOR, at lowest cost per bushel, per 
acre, per man-hour.
icker and huskor
By means of a simple 
hoist, the UNI-HUSKOR 
mounts on the U N I ­
TRACTOR. Complete 
conversion is quick, easy 
. . . gives you two ma­
chines in one.
To convert to the UNI- 
HARVESTOR, simply 
lift the HARVESTOR 
at the front and drive 
the Tractor away. The 
complete operation is 
fast, simple and sure.
Z u c U it y  in
By means of only one bolt, two slip pins and two spring release 
pins, the 2-row UNI-HUSKOR attachment may be quickly 
and easily mounted on the Uni-Tractor. At once you have a 
picker-huskor with these important MM features: 4 snapping 
rolls 53^2" long . . .  8, 36" husking rolls, 4 of rubber and 4 of 
steel . . . full length husking raddle . . . snouts adjustable to 
five floating positions . . . large capacity corn saver . . . cleaning 
fan . . . enclosed gears that run in a bath of oil and high quality 
roller bearings on all main drives.
The 4-cylinder, 38 h.p., V-type engine of the Uni-Tractor 
has many of the superior features that have made the MM R 
and Z Tractors world famous. Included are: cylinders cast in 
pairs separate from the crankcase . . . controlled cooling . . . 
full pressure lubrication . . . dynamically balanced crankshaft 
and many others.
Many other outstanding features mark UNI-HARVESTOR 
as a major milestone in Minneapolis-Moline’s parade of pro­
gress of Modern Machinery that is built to do the work, better, 
and at lower cost!
M IV I F A C T O R IE S  A SSU R ES  D EP EN D A B LE  P E R FO R M A N C E  IN THE FIELD
M i n n e a p o l i s  - M o l i n e
M I N N E A P O L I S  1 ,  M I N N E S O T A
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wnich are fully equipped, can be 
altered to provide additional space 
if needed.
Located sufficiently close to the 
Ohio River to be able to take ad­
vantage of river transportation, the 
plant also is on spur tracks of the 
Illinois Central and Southern rail­
roads. This facilitates the unload­
ing of materials directly at the 
plant and allows direct shipments 
from the plant to branches and 
dealers.
Production of all the former B. 
F. Avery lines is continuing in this 
plant, and some of the company’s 
other production is being trans­
ferred to Louisville from other 
plants.
Expanded Facilities
The company’s other manufac­
turing plants will benefit from ex­
panded facilities as the production 
of various lines is transferred to the 
Louisville plant.
One of the largest of the organ­
ization’s manufacturing facilities, 
the Hopkins plant, which was 
formerly the factory of the Minn­
eapolis Threshing Machine Co., 
comprises 1,125,354 square feet. 
The plant has been expanded a 
number of times and produces the 
company’s corn shellers, corn 
pickers, combines, and grain drills.
Minneapolis - Moline’s oldest 
plant which contains about 1,040,- 
366 square feet of space, is the 
Moline plant, originally built by 
the Moline Plow Co. Here are pro­
duced the company’s plows, culti­
vators, harrows, spreaders, plant­
ers and other tillage equipment. 
A warehouse in East Moline, 111., 
provides an additional 91,600 
square feet of space.
In the company’s Lake Street 
plant—in Minneapolis—originally 
built by the Minneapolis Steel and 
Machinery Co., the principal pro­
duction is farm and industrial trac­
tors and power units. This plant 
has been considerably expanded 
and presently provides close to a 
million square feet of space.
Como Plant
Acquired in 1941, the organiza­
tion’s Como plant, located on Como 
Avenue in Minneapolis, is the 
smallest of the manufacturing faci­
lities, having 149,726 square feet of 
floor space. Used for the manufac­
ture of shells for the government 
during the war years, the plant 
presently is producing the Bale-O- 
Matic hay baler and power mow­
ers.
Hopkins P lant
One of the largest of the company's plants is located in the vicinity of *he 
general headquarters building in Hopkins. This plant, which was built 
by the Minneapolis Threshing Machine Co., provides 1,125,354 square 
feet of space. These manufacturing facilities have been considerably 
expanded from lime to time in past years, and presently the plant is con­
cerned, for the most part, with production of Minneapolis-Moline'S 
combines, corn shellers, grain drills, and corn pickers
Moline* Plan!
The company's oldest plant and among the largest in floor area with 1 ,- 
040,366 square feet of space is the Moline plant built originally by Mo­
line Plow Co. which was the oldest company included in the organization 
of Minneapolis-Moline in 1929. As a supplement to this plant, the com­
pany operates a warehouse in East Moline, 111., which provides an 
additional 91.600 square feet of space. In the Moline plant are built the 
company's planters, cultivators, harrows, etc.
126 SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1951
RUSTING SCR AP M E T A L  IS
RED POWDER
T U R N  IN SC R A P  T O D A Y !  \ \
b e  S C R A P P E t f
Minneapolis-Moline
Not the statue . . .  she’d be last to go. 
But how about the things she stands for?
H ow  secure is the freedom that has been given to us by those 
generations of Americans who sweated, froze, fought and died 
all the way from Bunker Hill to Bastogne—to Parallel 38? 
The foundation for the Bill of Rights and the freedoms it 
guarantees is only as strong as our determination to safeguard this 
priceless heritage.
Now, what can yon do to keep alive the flame of Liberty— 
to keep it alive and rekindle it so that it might burn even 
stronger through the years ahead?
HERE’S ONE THING YOU CAN DO?
Today America is producing double—two assembly lines are 
going full blast. One line is building the materials necessary 
for the defense and preservation o f our nation. The other is 
turning out everything from automobiles to arc lamps, from 
safety pins to box cars so that we might maintain our living 
standards even while we buckle on the sword for defense o f those 
ideals that have made us a great nation . . . where the flame of 
freedom still burns bright to serve as a beacon of hope to a large 
segment of mankind.
All this takes scrap metal . . mountains of scrap metal for steel.
T o  produce a ton of new steel, it takes 1000 pounds of 
scrap metal. It is estimated that 36 million gross tons o f scrap 
will be needed to meet production demands this year. Next 
year we w ill need even more. And scrap reserves are already 
dangerously low . . . not enough to carry through the winter ahead.
HERE’S HOW Y O U  CAN HELP
Look around your own home, your business, your farm, or 
where you work. Rusty sheet metal, discarded plumbing, obsolete 
tools or equipment—any metal that is no longer useful can 
be sold . . . AND  IS URGENTLY NEEDED! Even a few pounds 
are valuable to industry and worth money to you when turnecl 
in to a dealer o f scrap metal.
Back America’s double production lines! Collect and turn in 
scrap metal NO W !
M an u factu re rs of a  Com plete Line  of M odern M ach in e s , 
V is io n lin e d  T racto rs , and  P o w e r U nits fo r A g ricu ltu re  
. .  .  and  A g ricu ltu re  is  B a s i c  to O u r Eco n o m y .
M I N N E A P O L I S  1 ,
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W ith business blossoming,plants producing, t r a d e  
flourishing, the South still shows 
more new signs of nursing an era 
of prosperity whose peak is not 
yet in sight. Those of us who live 
in the Southern states are truly 
living in the land of pride and op­
portunity.
In industry, agriculture, and 
commerce the South’s boom is big­
ger than ever. The South is a fer­
tile market, a vital market for 
progress—and one where the real 
opportunities are still ahead.
The index of consumer buying 
for the South has been ahead of 
the rest of the nation every month 
of every year since 1946. While 
36.6 percent more cars appeared 
on farms in the rest of the coun­
try, cars in the South registered 
a 45.4 percent gain.
On southern farms, there are
286,000 more owner-operators and
951,000 fewer tenants and share­
croppers. Per capita income, once 
less than half that of the U. S., 
is now up to 65 percent.
Just as industry and farming 
have boomed, so have southerners. 
The South’s farm-owned tractors 
increased 70.4 percent as compared 
to a gain of 45.6 percent for the 
rest of the country. Farm-owned 
trucks bounded up 89.5 percent 
against the 68.4 percent rise in the 
rest of the U. S.
Since the close of the war, more 
farms in the South have been 
wired for electricity in every year 
than in all other sections of the 
nation combined. Last year south­
ern states wired more than twice
as many farms as all other states 
put together.
More than half the acreage in 
the South has been mechanized. 
In the Delta, tractors have re­
placed 80 percent of the mules.
New prosperity means new buy­
ing power, and manufacturers are 
wooing southern families in earn­
est. Appliance makers believe al­
most half their sales will be made 
in the South.
What has happened in the South 
in the last decade is nothing short 
of phenomenal. Between 1939 and 
1947, the South added more than
16,000 new plants; an average of 
seven new industrial factories 
opened their doors for business on 
every working day during the past 
10 years. For every $1,000,000 
spent on new plants, $15,000,000 
more went into expanding estab­
lished ones.
More than 1,250,000 new manu­
facturing jobs were created in the 
South.
In all phases of business, the 
South outgained the nation during 
the postwar years by a margin of 
14 percent. At the close of 1949, 
a decade of construction in the U. 
S. put the national gain in firms 
in operation at 116 percent, but 
the South’s gain was 185 percent. 
Recently, $3 out of every $4 in­
vested in new chemical plants has 
been placed in the South.
For five years running, Ala­
bama, Florida, Georgia, Missis­
sippi, and Tennessee have led the 
nation in attracting new busi­
nesses. As business has grown, so 
has the buying power of the peo­
ple of the South and Southwest.
According to the Census Bureau, 
while the U. S. was gaining 143 
percent in new industry, over ths 
last score years, Texas was up 273 
percent, Alabama 240 percent, 
Mississippi 180 percent, and Ten­
nessee 196 percent.
The growing prosperity of ths 
South works like a chain reaction, 
one factor motivating and stimu­
lating many others. From every 
conceivable angle, the current his­
tory of the South is a story of un­
relenting economic progress. In­
dustrially, the area is expanding 
faster than the rest of the nation. 
New business and industry hav  ̂
also been increasing faster than 
the average for the total U. S.
An analysis of the developments 
in retail business throughout the 
South over a recent 10-year period 
shows clearly that the area is con­
stantly becoming an ever better 
market for all kinds of goods. 
Saleswise, the picture is even 
rosier. Every one of the 14 South­
ern states showed a greater per­
centage increase in sales than the 
national average.
MM-Avery is proud of the part 
it has played in helping to make 
the South’s modern miracles pos­
sible. Realizing that we in the 
South are now entering a period 
that will demand even more from 
agriculture. MM-Avery will con­
tinue to aid this basic industry in 
achieving its goal by designing 
and manufacturing modern ma­
chinery which will help to elimi­
nate drudgery and maintain high 
productivity.
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M O D E R N  M A C H I N E
ALL-PURPOSE
POWER
f o r  p r o f i t
TRACTORS F U L L
2 - P L O W
P O W E R
W
140
F E W E R
E N G I N E
PARTS
• j t - ;  *?- ;
RUGGED VISIONLINED MODEL R’s 
...profitable performers on a n y  farm!
Whether your customers need one tractor or five, you can be 
mighty sure an all-purpose Visionlined M odel R  fits their 
production method.
For seed bed preparation, cultivating, harvesting, haying 
. . .  in fact all farm power jobs, the M odel R  gives handy, eas­
ily controlled, low-cost power.
Four smooth forward speeds, easy automotive steering, 
hand-operated clutch, balanced weight, quick-acting disc- 
type brakes and the best possible visibility combine to make 
the M odel R  one of the easiest tractors to operate under all 
field conditions. Rear wheels are readily adjustable from 52 
to 88 inches.
The M odel R  is built better throughout to perform de­
pendably, to last longer. Heavy-duty 4-cylinder engine has 
140 fewer parts than most valve-in-head engines. Simple en­
gine construction makes inspection and servicing easier.
Demonstrations make sales. Sell M odel R  for profit.
U N I- M A T IC  POWER
gets mo re  w o r k  d o n e  e v er y  hour .  M M ’s new hy 
draulic control mechanism raises, lowers and con­
trols farm implements with finger-tip ease. Per­
mits pre-selecting or changing tool depth or 
height of cut. Safe, easy-to-use, reduces fa­
tigue. Optional on M M  Models R, Z, U and 
G Visionlined Tractors.
QUALITY CONTROL IN M M  FACTORIES ASSUR 
DEPENDABLE P E R FO R M A N C E  IN THE FIELD
Minneapolis-Moline
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. . . assure better service for
A NOTABLE EXPANSION of direct distribution facilities result­
ing from the consolidation with B. 
F. Avery strengthens Minneapolis- 
Moline representation in several 
areas. Already two new sales di­
visions have been set up and are 
operating in the southeastern 
states. The Southeastern Division 
with headquarters in Atlanta, and 
the East Central Division with 
headquarters in Louisville, give 
dealers in those states direct fac­
tory representation for the com­
bined lines of products.
Plans already are under way for 
the construction of a new building 
to house the Southeastern Sales-Di­
vision headquarters in Atlanta. 
The building, which is expected to 
be completed in 1952, will be lo­
cated in a new industrial district 
in Chamblee, a suburb of Atlanta. 
Branch houses of a number of lead­
ing farm equipment manufacturers 
previously have been established 
in this area.
Dealers in Georgia, South Caro­
lina, Florida and parts of Alabama 
and North Carolina are served by
the Southeastern Division. Dealers 
in the following counties of North 
Carolina also will be served by this 
division: Anson, Richmond, Scot­
land, Robeson, Columbus, Balden, 
Brunswick, New Hanover and Ped- 
der. The Alabama area served by 
the Southeastern Division includes 
all counties lying east of Madison, 
Morgan, Cullman, Blount, Jeffer­
son, Shelby, Chilton, Dallas, Wil­
cox, Monroe and Baldwin.
C. W. Brawdy, who has been 
associated with Minneapolis-Moline 
for many years, more recently as
Herbert C. Harrell heads the 
newly-formed East Central Di­
vision. Headquarters of the 
division is at Louisville
F. N. Langham is division man­
ager of the Southwestern Divi­
sion which serves dealers in 
Oklahoma and West Texas areas
A. W. Huff, district manager at 
Louisville, works with Central, 
Eastern, Southern, Texas, and 
East Central Sales Divisions
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North Carolina
★  Atlanta v .  South Carolin
Florida
assistant division manager of the 
Southern Division at Memphis, 
heads the Southeastern Division as 
division manager. His assistants in 
the Atlanta headquarters are: R. 
J. Kupper, formerly B. F. Avery 
branch manager at Dallas who is 
now assistant division manager, 
and Frank E. Westfall, who is sales 
supervisor. Mr. Westfall formerly 
served as a territorial salesman in 
the Minneapolis-Moline Central 
Division.
Heading the East Central Di­
vision as division manager is
Herbert C. Harrell, formerly an 
Avery branch manager. Headquar­
ters of this division is at the Louis­
ville plant. C. W. Spigener, form­
erly sales supervisor of the Minne­
apolis-Moline Southern Division, is 
the assistant division manager. 
Serving as sales supervisors within 
the division are Russell F. Bosse, 
previously a territorial salesman 
w i t h  the Minneapolis - Moline 
Southwestern Division, and A. R. 
Armstrong, formerly of the Avery 
sales organization.
In addition to a number of
counties in Indiana, the area served 
by the new East Central Division 
includes parts of five other states: 
In Kentucky, all of the state east 
of the Tennessee River; Tennessee, 
all of the state east of the Tennes­
see River; Virginia, all of the state 
south of a boundary line formed 
by the counties of Allegheny, 
Rockbridge, Nelson, Albermarle, 
Fluvanna, Louisa, Spotsylvania, 
( Continued on page 165)
f o i l  S o u t h e a s t
southern dealers
Heading up ihe Texas Division 
which includes many former 3. 
F. Avery dealers is W. D. Barry. 
Headquarters is in Dallas
Charles L. Lowe is Southern 
Division manager with head­
quarters in Memphis. Division 
also includes Avery dealers
C. W. Brawdy is division mana­
ger of the newly-created South­
eastern Division. A new build 
ing is planned for Atlanta
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M M  now  lias ei|iii|»iiieitf
A ZAU  tractor and MM 69 Harvester. Both 
2- and 4-row cultivating equipment is 
available for Z models. 69 harvester gels 
name from cutting, gathering capacity
Above, a UTU tractor with 
tandem disc harrow. The 
Model U which is second 
largest in the MM line is 
available for row crop work 
as the Universal U, in 
standard design as the Stan­
dard U. Right: Model BF, of 
two plow capacity, is avail­
able in three front end de­
signs
Left, a ZAU model, 
factory - equipped 
for operation on 
LP-gas. Available in 
four front end de­
signs, rear wheel 
treads of Z are ad­
justable from 52 to 
88 inches
Right, RTU model 
with Bale-O-Malic. 
The RTU is de­
signed for general 
row crop operations
Below, a UTU tractor e- 
quipped for operation on 
LP-gas. It is shown here 
with cultivator-fertilizer at­
tachment
Below, a Z tractor with a 
Model 69 Harvester. The 69 
is available for either en­
gine-driven or power take­
off power
Above, a UTC tractor 
with corn plow. Altachor 
is available for mounting 
numerous working parts 
of tillage tools
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for farm s of
Smallest unit in MM line, V model gives MM  
dealers unit for small farms. Power take-off 
and hydraulic power unit are optional
Available in three sizes, the 12- and 14-ft. 
units for small grain and the 13-ft. for rice, 
MM self-propelled combines have powerflow 
drive. Production of these will be increased
Left: a UTC tractor
with cane cultivator. 
MM now has six basic 
models of tractors 
which will give MM 
dealers a larger share 
of the market. The ad­
dition of the Avery 
units will permit deal­
ers to be of greater 
service to owners of 
small farms
Above: a UTS tractor and drill. Powered by a 
four-cylinder, 4Vi x 5 unit, this tractor has 
five speeds forward, ranging from 2.7 to 
14.1 mph
Above: RTU tractor with 2-row cul­
tivator. Powered by MM's own four- 
cylinder engine, tractor is equipped 
with full electrical equipment
Left: an MM Uni- 
Harvestor w i t h  
combine a t t a c h -  
ment. Unit harvests 
small grains, corn, 
and beans and is 
planned as a har­
vesting unit for all 
major crops. Basic 
unit is the Uni- 
tractor to which the 
harvesting units can 
be attached
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C O N G R A T U L A T I O N S  
AND BEST  W I S H E S
TO
M I N N E A P O L I S - M O L I N E  O N  T H E  If 
E X P A N S I O N  T H R O U G H  A B S O R P T I O N  
OF  THE B. F. A V E R Y  C O .
The merger of the Minneapolis-Moline < 3 o m p lP 
with the B. F. Avery Company is recognized as  3ji 
other forward step in bringing outstanding p r o d i (i 
to the Farm.
The J. W. Johnson Company, passing into i t s  8jil 
consecutive year in the Canvas Goods I n d u s t r y  i 
proud of its historical association with the 
apolis-Moline Company. We have the happy feelft! 
which attends the well-merited success o£ a  g y  
friend.
Johnson waterproofed canvases have Formula *'JT** >! 
an ingredient. This truly remarkable fungicide pw 
tects canvas against mildew, rot and mold. ( C a n V  
shown on Combine is typical of usage.)
Formula "J” is a J. W. Johnson "exclusive** and i*  
used in treating Tarpaulins, Conveyor and C o m b ji<  
Canvases for farm usage.
J.  W. JOHNSON C OMPANY
The continuing patronage of our customers H a s  rn  
possible the erection, just a year ago, of our r ie ’W' pl̂ jji 
at Bellwood, Illinois (a Chicago suburb).
Here, expanded facilities and personnel will e n a b l e  ti 
to meet the quality standards and delivery recjuift’ 
m^nts of Minneapolis-Moline and other leaders in  h 
industry.
. ' 7 ~
g S T R A N D O L P H  ST B E L L W O O D ,  I L L I  N  o  | i
SOUTHERN FARM EQUIPMENT Section for N O V E M B E R  , 9 _
j34
J/ you want to show  a  profit in your O W N  BUSINESS..m 
It w ill pay you to grot all the tacts on the
'LILLI m'lUfl.HU'H!
r v t mMODERN machinery]
\ G S m z b 7
Dealer Franchise
I f  you are a hardware dealer who wants to 
expand . . .  if you have a machine shop, 
repair shop, feed store, or independent ga­
rage . . . or, if you just want to get into the 
farm implement business for yourself—here’s 
the chance you have been waiting for.
In communities where there is no MM 
dealership, Minneapolis-Moline Dealer 
Franchises are now availab le  . . . Many 
choice territories have been opened.
What does MM have to offer its dealers? 
All this!
1: A complete line of highest quality farm 
equipment that is known around the world 
for profitable performance and dependable 
operation. Modern, work-saving Farm Trac­
tors, Seed Bed Preparation Equipment, Plant­
ing Tools, Harvesting Machinery, Power 
Units to fit every farm in every locality.
2: A deferred sales system that makes MM 
Avery Farm Machinery the easiest line to 
handle in the entire industry. 3: A progres­
sive Dealer Program that establishes the 
dealer in his own business. 4: Manufacturing 
and distribution facilities that insure fast, 
reliable delivery at the sales level. 5: Advertis­
ing and sales-promotion techniques that have 
proved themselves for thousands of dealers.
Throughout America, in every progressive 
corner of the globe, MM dealers begin at 
once to build their business on a trade-mark 
that is known and trusted.
If you want more facts on the mone, 
making MM DEALER FRANCHISE for your 
community, write today. Your correspond­
ence will be forwarded to the MM Division 
Office nearest you for immediate attention.
I
M i n n e a p o l i s -Mo l i n e
M I N N E A P O L I S  1,  M I N N E S O T A
S E R V I N G  A G R I C U L T U R E  . . .  T H E  W O R L D ’ S B A S I C  I N D U S T R Y  . . .  F O R  O V E R  1 2 5  Y E A R S
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Congratulations to
MINNEAPOLIS-MOLINE COMPANY
in increasing the scope of its operations and 
services to farm machinery dealers in the 
South and Southeast through the merger of 
the former B. F. Avery Company with its plant 
at Louisville, Kentucky, into the Minneapolis- 
Moline Company.
As a supplier to both B. F. Avery Company 
and Minneapolis-Moline Company, we are 
proud of the part we have played in con­
tributing to the quality of M-M products.
AMERICAN CHAIN & CABLE COMPANY. Inc.
American Chain Division 
Y O R K ,  PA.
SOUTHERN FARM EQUIPMENT Section f o r  NOVEMBER,
w w e r
E A T O N  M A N U F A C T U R I N G  C O M P A N Y
D E T R O IT  13, M I C H I G A N9771 F R E N C H  ROAD
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W E ’ LL P U T  Y O U R  N A M E  
O U T  I N F R O N T ,  T O O !
These signs are  “ out in front” of Minneapolis-M oline 
dealers to identify the place to buy M-M products, to enjoy 
M-M service. C le a r and e asy  to read by day, at night they 
also rem ind custom ers and prospects of the dealer’s loca­
tion.
You can identify  your d ea lers  a t lo w  cost. Use 
our "k n o w -h o w " to outline a  p ro gram , create 
an outstanding d esig n , en g ineer and  produce 
signs at low est cost. W rite  fo r fu ll in form ation .
As one of our old neon sign customers, Minneapolis- 
Moline w a s  one of the first to learn about the extra value 
of our new , patented Plastilux “ 500” sign. They recognized 
it as a better w a y  to put dealers “ out in front” in their
N E O N  P R O D U C T S ,  I N C . ,  L I M A ,  O H I O
N E W Y O R K  —  C IR C L E  5 - 7 5 7 0  • C H I C A G O  —  A R D M O R E  1 - 9 4 0 0  • L OS  A N G E L E S  —  H OL L YWO O D 86^
W rite  fo r this interest­
in g , a u th e n t ic  b ook 
on th e  H is to ry  o f 
S ig n s  fro m  p r im i­
t i v e  t im e s  u p  to  
n e w e s t ,  P la s t i lu x  
“ 5 0 0 ” . A d d re s s :  
N e o n  P ro d u c ts , 
In c ., Neon A v e ., 
L im a , O hio .
ms tm turn
comm unities.
We congratulate them on their 125 years of service to agri­
culture and  are  h ap py to be a part of their continuing 
progress.
GET THIS BOOK FREE
It’s as e asy  to read  at night as d ay. Shines with 500 lumens 
of light per square  foot. Best of a ll, no expensive service 
calls, thanks to standard  Slim line lam ps that are as easy 
to change a s  a  bulb in your home reading lamp.
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“ T h ere  is a  big dem and for tractors and farm machinery 
in the South. The consensus of our Southern representatives 
and dealers is that this demand will continue for years to 
come. The South is a rural market comparable to any in the 
country and possibly better since more new mechanization 
will take place there.”
BON D. GRUSSING
A d ve rtis in g  a n d  Sa les P rom otion  M a n a g er  
M in n eapo lis-M o lin e  C om pany
M f B  B  V
m,
MM tractor and four-row cotton planter.
MM moves
The Progressive Farmer— the South’s leading farm 
magazine—congratulates Minneapolis-Moline Company 
and B. F. Avery & Sons Company upon the consolidation 
of these two great Companies into one larger and stronger 
Minneapolis-Moline Company.
This consolidation is a major recognition of the South’s 
great progress in farm mechanization.
Diversification, mechanization and electrification are 
the doctrine of Dixie today...and the chief exponent of 
that doctrine is The Progressive Farmer.
Advertising Offices: Bi r m i n g h a m , rai
NEW YORK'CHICAGO* Ed w. S. Townsend C K/H*MEMpHIS.DALLAS
o.,San Francisco, Los Angeles
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USES Cessna BUILT 
HYDRAULIC ELEMENTS
FOR THE FAMOUS 
UNI-MATIC POWER 
SYSTEM
Cessna's f l y in g  s a le s  a n d  e n g i­
n eer in g  PERSONNEL ARE AS CLOSE 
TO YOU AS YOUR PHONE TO SOLVE 
YOUR H Y D R A U L I C S  PROBLEMS.
MINNEAPOLIS-MOLINE CO . WITH O V E R  
125 YEARS OF SERVICE TO A G R IC U L T U R E
s e l e c t e d  Cessna t o  build  t h e s e
TROUBLE-FREE HYDRAULIC UNITS AS T H E  
ANSWER TO THE FARMER'S DEMAND F O R  
EASIER & BETTER IMPLEMENT C O N T R O L .
FOR DEPENDABILITY AND 
EASE OF MAINTENANCE
INDUSTRIAL HYDRAULICS DIVISION:
C E S S N A  A I R C R A F T  C O M P A N Y  
WICHITA, KANSAS, U.S.A.
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M in n e a po l is  Moline
M O D E R N  M A C H I N E R Y
Wherever you find “ Double M ” Tractors—and that’s 
the world over—you’ll find “ Double Diamond”  
spiral bevel differential gears contributing to their 
remarkable performance and dependability. It is 
a pleasure to salute Minneapolis-Moline as a cus­
tomer—and as a forceful factor in the agricultural 
progress that has made this nation great.
"Getting M etal Scrap O ff the Farms is a Safety M easure”
bkmiotm G ear W orn
RICH M O N D , IN D IA N A
FOR AUTOMOTIVE, FARM EQUIPMENT AND GENERAL INDUSTRIAL APPLICATIONS ••  •
Reg U $. Rot Off.
-Cm
SPLINEO STEM PINION
E = ^ D =
HYPOID BEVEL SPIRAL BEVEL ©  FLYWHEEL GEAR ZEROL* BEVEL STRAIGHT BEVEL STRAIGHT SPUR HELICAL SPUR SPLINE SHAFT
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a salute to one of our oldest customer
Peoria Malleable has furnished high grade malleable 
iron castings to the Mmneapolis'Moline Company 
for many, many years. In fact, M M  has been a 
Peoria customer since the beginning o f Peoria Mab 
long period of enjoyable service has proved many 
times that Peoria products consistently measure up to the highest standards 
of quality materials and precision workmanship. That’s why M M 'A very and 
other leading manufacturers of agricultural machinery and implements turn to 
Peoria for High Grade Malleable Castings.
leable Casting Co. This
Manufacturers in this industry know from experience that . . .
" W here rugged dependab ility  is the y a rd s tick ,
Peoria M alleable m easures up to  the ru le "
PEORIA M A LLEA B LE CASTING CO.
PEORIA, ILLINOIS, U.S.A.
Phone 2-5401
*  PEORIA HIGH GRADE MALLEABLE IRON CASTINGS
*  PEORIA MALLEABLE SPROCKET CHAIN
*  PEORIA MALLEABLE SPECIALTIES
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MINN EAPOLIS-M OLINE
has used these bearings that a re
D E S IG N E D  
E S P E C IA L L Y  FO R  
F A R M  IM P L E M E N T  
S E R V IC E ;
P R E F E R R E D  
O N  TH E  F A R M  
A N D  IN  TH E  F A C T O R Y !
B. F. Avery Company— 
recently acquired by 
M inneapolis- Moline — 
has also used Rollway 
Bearings for 10 years.
Rollway steel-cage-type roller bearings are not an 
off-the-shelf selection for implement and tractor 
use. They are bearings that were engineered for 
the job . . . designed particularly for the kind of 
service, the kind of maintenance . . . and the kind 
of storage that implements and tractors undergo 
in the field.
Avoiding the ultra-refinements that mean unused 
life and excessive cost, they offer—due to the econ­
omies of automatic machinery and mass production 
—finer engineering, materials and workmanship 
than are ordinarily available at the price. And they 
definitely reduce assembly costs.
For roller bearings that will last as long as the 
implement . . . bearings that will win cheers on the 
farm, in the factory and at the costing desk, let 
our engineers tell you about Rollway steel-cage 
roller bearings for implement and tractor use. 
Rollway Bearing Company, Inc., Syracuse 4, N. Y.
TYPICAL MINNEAPOLIS-MOLINE PRODUCTS 
USING ROLLWAY STEEL CAGE BEARINGS
R O L L U I H S
B E H R I N G S
Complete Line of Radial and Thrust Cylindrical Roller Bearings




Houston Cleveland Los Angeles
" Getting metal scrap off the farm 
is a safety measure”
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R E S E A R C H  A N O  E N G I N E E R I N G  BY L I N K - B E L T  M A K E  F A R M I N G  E A S I E R ,  M O R E  PROFI TA,
How the world’s most complete chain line 





line Ewart Detachable chain, in malleable or Promal, for 
drives and power trans­
mission.
Class 400 Pintle chain, in 
malleable or Promal, can 
be furnished with various 
attachments.
Double-Pitch Precision  
Steel Holler chain for low- 
speed drives and convey­
ors.
Link-Belt Precision Steel 
Roller Chain, standard 
pitch, for high-speeddrives.
LINK-BELT has worked hand- 
in-hand with MINNEAPOLIS- 
MOLINE for many years to 
step up farm production
T7ARM machinery designers were 
among the first to recognize there’s 
no such thing as an "all-purpose” chain. 
That’s why today more than 300 of the 
nation’s leading farm machinery manu­
facturers—like Minneapolis-Moline 
— build with one or more types of 
Link-Belt chain, the most complete 
line on the market.
The right chain for your job!
It’s no accident that Link-Belt chains 
are the leaders in the agricultural field. 
By maintaining a special laboratory and 
field research staff, Link-Belt has helped 
develop today’s high standard of agri­
cultural machinery.
In supplying the correct type of chain 
for each requirement, Link-Belt in­
creases design flexibility . . . lengthens
chain life while re- ____________
ducing maintenance 
.. . actually steps up 
crop yield in many 
cases. For a positive, 
efficient, long-life 
drive—resistant to all 
kinds of weather—  
it’s Link-Belt chain 
... every time.
Steel Link-Belt’s low 
cost is utilized on the 
Minneapolis-Moline 
corn picker where 
onl y  moderate  
strength is required 
for gathering and 
elevating.
LINK-BELT C OM P A NY :  Indianapolis 6, Chi­
cago 9. Philadelphia 40, Atlanta, Dallas 1, 
Houston 1, Minneapolis 5, San Francisco 24, 
Los Angeles 33, Seattle 4, Toronto 8. Offices 
in principal cities. 12.526
L IN K -S-BELT
CHAINS AND SPROCKETS
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T E A M E D
MINNEAPOLIS-MOLINE CO.,
CONTINENTAL MOTORS 
Have Long Been 
F O R  P R O G R E S S
r
M-M Self-P ropelled  H arvestor with Pow erflow  Drive. 
Below : C lose-up o f  Continental Red Sea l F -2 2 6  
Engine which Powers Entire Harvesting O peration .
Minneapolis-Moline’s merger with the B. F. Avery Company 
marks another milestone in a long career of service to farming. 
It is fitting that Continental Motors should join in the salute 
which the occasion has inspired, for Continental has been 
privileged to work closely, both with Minneapolis-Moline and 
with other pace-setters in the farm equipment industry, engineer­
ing Red Seal power to numerous specialized needs. The expan­
sion of M-M facilities is renewed proof of that company’s 
dedication to progress in fields basic to the country’s w ell­
being . . . fields in which Continental Motors, Minneapolis- 
Moline, and other leaders have been teamed with ever- 
increasing effectiveness over the years.
w t
m
GOOD E Q U I P M E N T  IS B E T T E R  WI TH C O N T I N E N T A L  RED SEAL  P OWE R
MUSKEGON. MICHIGAN
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I n the early days of America, when the work 
on a farm depended so largely upon manpower, 
the services of 85 men were required to feed 
their own families and just 15 more.
Today, thanks to the development of petro­
leum-powered machinery, only sixteen farm units 
are required to feed and help clothe themselves 
and 84 other family units!
The steady improvement in farm machinery,
and the parallel advances in petroleum products, 
promise ever greater gains in America’s agri­
cultural economy.
Shell is proud of its part in the advancement 
of progressive agriculture . . . and, in particular, 
of its association with Minneapolis-Moline- 
Avery, as this expanded organization becomes 
of even greater service to our farms.
M AY IT  L ON G C O N T I N U E !
33 years ago, the Twin 
l Sc Clutch Company was incor- 
j^ tated  to produce better clutches 
farm tractors. The first units 
^ c ire used in equipment of the 
^A^neapolis Steel and Machinery 
^^m pany—one of the fore-runners 
the Minneapolis-Moline Power 
*** plement Company, which today 
count 12 5 years of progress and 
e ^vice in the farm equipment field.
W §̂M i v  w
'*$ * • f?5lS%Wkc~.. ■ v
Today's  M odel RTU M inneapolis-M oline Tracto r, like MM Tractors more than 
30  ye a rs  ag o , is Twin Disc equ ipped . The M odel RTU employs a Twin Disc 
M odel D -109  Clutch. These clutches a re  a v a ila b le  in sizes to handle up to 
3 4 6 6  in. lbs. torque. %
Minneapolis-Moline, through its 
last three decades of tremendous 
advancements, has continued to 
use Twin Disc units in its farm 
machinery, has continued to rely 
on the specialized knowledge and 
production experience of Twin 
Disc in the power transmission 
field.
During these 33 years, too, lead­
ing manufacturers of equipment
Clutches & Hydraulic Drives
for the logging, petroleum, con­
struction, marine, locomotive and 
machine tool industries have found 
Twin Disc Clutches and Hydraulic 
Drives the most efficient power 
transmission units.
SHELL OIL COMPANY
5 0  WEST SOTH STREET,  NEW Y O R K  20 ,  N.  Y .  .  100 BUSH STREET,  S A N  F R A N C I S C O  6 ,  C A L I F O R N I A
I A L
ORA
u^lN DISC CLUTCH COMPANY, Racine, Wisconsin • h ydraulic  d iv is io n , Rockford* Illinois
* C H f i !  C L E V E L A N D  » D A L L A S  • D E T R O I T  • L O S  A N G E L E S  • N E W A R K  .  NEW O R L E A N S  • S E A T T L E  .  T U L S A
SOJ>.
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UNI-MOWER:
o u a / i t y
e n g in e e re d  
f o r  6 e t t e r  
m o w in g j
The MM Uni-Mower is a universal mower designed to fit all modern 
tractors with power take-offs. It does a quick and efficient job of 
cutting tame and wild hay, grass seed crops and peas for the vinery. 
It cuts square corners and right up into fence corners, enabling the 
farmer to get more hay from his field . . . more acres in less time.
The Uni-Mower attaches and detaches quickly. In operation, it is 
mounted directly on the back of the tractor, eliminating side draft 
and making easier driving. The operator can see obstructions in 
ample time to avoid damage to the cutter bar.
A heavy push and pull” bar assures a rigid cutter bar and keeps 
the sickle always in line. Best quality roller bearings make a smooth, 
easy cutting action. A safety release spring in the hitch protects the 
Uni-Mower drive and cutting action against breakage. Heavy-duty 
tubular steel construction means extra years of hard service
► M S
-
Th is consists o f a  V -b e lt  
pulley, driven  b y  the power 
ta ke -o ff s h o f t - t h e  quiet.
sm ooth-running DUKK.ec-
A T W O O D  V -B e lt— and o 
V - b e lt  p u lle y  th a t is an  
in teg ra l p a rt o f the Pitman 
fly  w hee l. You  get qu ieter, 
smoother o pe ra tio n  . .  .  no 
g e a rs  to ad just and  fe w e r 
w e a r in g  p a rt s  to b re a k  
ond re p la c e .
M INNEAPOLIS-M OLINE
Farm Machines transmit power reliably and efficiently
DURKEE-ATW OOD AGRICULTURAL V-BELTS: „ ceoson o
Q U A L I T Y  E N G I N E E R E D  F O R  B E T T E R  T R A N S M I S  w i t h  O n c e -
. . ... !
r " \ \ { e \ \ m e " »■»h r »<
Minneapolis-Moline buys a large share of their belt re­
quirements for the Uni-Mower (and many other belts) 
from DURKEE-ATWOOD, because they measure up to 
MM’s standards of quality. In specifying integral parts for 
the Uni-Mower, MM engineers selected DURKEE-ATWOOD 
V-Belts after exhaustive tests in field and laboratory.
DURKEE-ATWOOD V-Belts feature rayon cord con­
struction for strength and flexibility . . . and straight 
sidewalls for full groove contact and reduced slippage.
materia ls  obta inab le  .They are built of the best raw maienuu -----for longer life and smooth, efficient power
transmission
engineered for longer life
Behind DURKEE-ATWOOD is a 30-year record of top 
quality V-belts, conscientious service and a complete 
Engineering and Research Department. This strict atten­
tion to quality and service is the big reason why so many 
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H Y D R A U L I C  C u sh ion ed  Pow er
S E L F - P R O P E L L E D  H A R V E S T E R S
’'Wider range and smoother control in regulating ground speeds.”
That, says Minneapolis-Moline, is why Thomas Vari-Draulic Drive is an
outstanding feature on MM Self-Propelled Harvesters. MM POWERFLOW  
DRIVE by Thomas increases threshing efficiency, saves more 
grain per acre, steps up harvesting speeds, cushions shocks and cuts repair 
bills — helps sell more MM Harvesters. . . . The versatile Thomas 
Vari-Draulic Drive has many other profitable applications in the implement 
field. Our engineers will be glad to discuss them with you.
THOMAS H Y D R A U L I C  SPEED C O N T R O L S ,  IN C .  A THOMAS 0,
1 3 2 9  SOUTH M cLEA N  BLV O . •  W IC H IT A  12 , K A N S A S
, A f O u s T R ^ t
W h en  a farmer dips his hand deep into a sack of freshly harvested 
grain and lifts it up to let it trickle through his fingers, he wants to see 
clean grain. It is a measure of the efficiency of his combine or threshing rig.
Clean grain, seed and beans depend, to a large extent, on good screen, 
properly designed, selected and built.
For years, Reliable Perforating C o . has supplied such screens— in a 
variety of sizes and shapes— to agriculture. W e  know your problems. So, 
before you choose screens for combines, 
cylinders or hammermills, look at Reliable.
Gott(f,>iatulatianl. . .
Best wishes to M M -Avery on 126 years of serv­
ice to agriculture. W e are proud that we have 
helped contribute to your fine reputation for 
putting clean grain in the bag.
RELIABLE PERFORATING CO., 2047-2059 N. Wood, ILL.
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VAN H U FFE L
TUBE CORPORATION • WARREN, OHIO
H E R C U L E S  M O T O R S  C O R P O R A T E
C A N T O N ,  O H I O ,  U.  S .
l95 lV f lD E D ,  L O C K  S E A M ,  O P E N  S E A M ,  B U T T E D  T U B I N G ,  S H A P E S  AND M O U L D I N G S
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Sta n d a rd  H ercu les M ode l IXB  354" bore  
x  4 "  stroke 133 cu. in . d isp lacem ent
DEPENDABLE PERFORMANCE
Van Huff el
cold-formed metal tubing 
and shapes solve problems 
for the makers
q u ip m e n t
35 years7 experience in serving the t rO c t 0 r 
industry is combined with the skill of en g ; n e  
building specialists to produce H erC u |e s  
engines with "built-in" stamina and l 0 n  
life service.
It may be a far cry from vegetables to Van Huffel, 
but farm equipment manufacturers will tell you 
they are both basic in the scheme of things.
For instance, where deadweight must be cut
from a tractor without sacrificing strength . . .
where a farm implement must be easier to carry,
move or lift without complicated fabrication . . .
a lot of production problems
are being solved by the versatility
of Van Huffel metal shapes and tubing.
The Hercules Model IXB, shown at left c jnc j 
used in the MM-Avery Model B. F. trc* c t o r  
is an example of Hercules power in  
agricultural fie ld . Hercules offers a C o m  
plete line of gasoline, diesel, kerOs^n e  
natural gas and L. P. gas engines, c0n S is1/  
ing of 64 models, ranging in size f r o m  3  
to 500 H. P. W e invite your inquiries.
The merger of the
B. F.  A V E R Y  C O M P A N Y
with
M I N N E A P O L I S - M O L I N E
rv-» a rl/r rvu OCThtlP
Equipm ent
Early Twin City 17-28 tractor pulling 
a Model B Minneapolis-Moline Combine.
and On The V ery Latest
MM 2-Row  
Huskor
On the latest Model MM Self-Pro­
pelled Uni-Harvestor, Diamond 
Roller Chains are used to assure  
m axim um  re liab ility , long-life , 
and m aintenance-free se rv ice .
D I A M O N D  R O L L E R  C H A I N S
DIAM O N D CH A IN  CO M PA N Y, INC., DEPT. 622, 402  K E N T U C K Y  A V E ., IN D IA N A P O LIS  7, IN D IA N A
(GETTING METAL SCRAP OFF THE FARM IS A SAFETY MEASURE)
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lo w a ^ H o m e s 1
c~i cu- Ik-""1'"
Mr. Oanta M. P l . r e a ,  P u b lla h .r  
WALLACE'3 FARMER 4 IOWA HOMESTEAD 
1912 Orond AT.nue 
Da. M olnaa, Iowa
M i n n e a p o l i s - M o l i n e  C o m p a n y
Minneapolis 1 M
you no doubt know, *e  have used you r aava tln e  
W"*~J w x ten e la e ljr  dup ing the p ra t  many y e a r * .  W# have e l -  
v * y *  th a t our nd* In  V AL tAC I'3  ^ARKTK A IOWA H0v1T9TCAD
have p a id  o f f .  We f e e l  th a t we * r e  aaklng the d ee lre d  o ro -  
grana In  tha a rea  cor* red br »o u r  -m gerln a .
In  g o in g  o v e r  eon# n la t o r lo a l  la ta  tha o th e r  la y  
I  *a e  n laaaad  to  le a rn  th a t your M r *  haa bean in  bue lneee  
f o r  n e a r ly  100 y a a ra .  O n t l l  we took  o ra r  tha B. F. Avery 
Conn anj you had bean In  tu e ln e ee  lo n g e r  than wa had, hut 
now wa have you bea ten  by a few  yeara  beoauaa tha f o r » e r  
B. F . Avery Company wee founded In  1B25.
We r e a l lr .e  the g - e a t  c o n t r ib u t io n  you have male to  
you r n u b llc a t lo n .  we have watohad w ith  o y rea *  l e a l  o f  ln -  
t e r e a t  tha raaaareh  you h/»ve dona on r *a 1 e ra v l - ,  t pe 
e t y la  o f  w r i t in g ,  a n ! ao f o r t h .  We hare l l r e e t l y  b e n e fit e d  
by manv o f  thaae p io n e e r in g  u n V r t a M n g e .  Tou have t r u ly  
n lo n ea red  p ro g re e e  and I  as a »ra th a t eva -yona #•» r^ c la ta a  
th la ,  but more p a r t i c u la r l y , your e x t a r e lv e  farm audlenoe
g r a t i f y in g  to  n o te  th a t A a »- loa n  farm er# 
have made more • ro g reaa  d u rin g  tha yeara  That your pub­
l i c a t i o n  haa bean n u b lleh *d  than waa mala by a l l  -mankind 
and a g r ic u l tu r e  In  tha ages  b e fo r e ,  Ve f e e l  th a t you have 
p la y e d  an lm n ortan t n * r t  In th la ,  Juat as the farm  -ac  ln - 
e ry  In d u s try  haa p layed  a p a r t  In  the i » » e  parade o f  o ro - 
g r e e e .




() r F r
• ••in the publication that’s the last word 
with 9 out of 10 of Iowa’s best farm families
W allaces’ Farm er and Io w a  Hom estead is 
first with Io w a  farm ers because it’s the last 
w ord  in in form ation  they need.
Repeated tests sh ow  that Io w a  farm ers 
dep en d  m ost on  W a lla c e s ’ Farm er and  
Io w a  Hom estead fo r  inform ation on farm  
equipm ent, livestock  feed in g  and other  
vital farm  subjects. N o  o th er p ap er o r  
m agazine com es close.
T h at’s why advertising the products o r  
services you have to sell in W allaces’ Farmer 
and Io w a  Hom estead w ill pay off fo r you as 
it has fo r M in n eap o lis -M o lin e  Com pany.
A  B O U Q U E T
/
F O R  '
Thanks to mechanization and 
the readiness of its farmers to 
adopt modern methods, Iowa is the 
wealthiest agricultural state in the nation. 
One of the reasons for Iowa’s top rank is 
that it leads all other states in the number of 
tractors on farms. A bouquet to Minneapolis- 
Moline and B. F. Avery Companies for their 
part in the mechanization that made the job 
so much easier.
W ALLACES’ FARM ER  and IOW A H O M ESTEAD
D ante M. P ie rce , P u b l i s h e r  Des M o ines, Iow a
SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1951
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CONGRATULATING MINNEAPOLIS-MOUNE 
ON 125 YEARS OF SERVICE TO AGRICULTURE
W I X  is proud to play even a small part in the Minneapolis- 
Moline story . . . that o f providing Engineered Filtration for 
the famous M -M  Tractors. W h ile  W I X  cannot share the 
distinction of a century and a quarter o f service it can and 
does share the high purpose o f continually building a better 
product.
W I X  A C C E S S O R I E S  C O R P ' N .  •  G  A S T O  N I A ,  N.  C.
CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3. Ont.
In saluting the company which, 
for a century and a quarter, has devoted its vision, talents 
and energy to the service o f farmers everywhere, the makers 
of W I X  O il Filters and Cartridges also honor those who 
constitute the M inneapolis-Moline organization of the pres­
ent. For, here we find the same progressive spirit, sound 
vision and character that have kept Minneapolis-Moline in 
the forefront down through the years.
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MINNEAPOLIS-MOLINE’S
m o d e r n  m a c h i n e r y
WISCONSIN H E A V Y - D U T Y ENGINES
Dictated by a Century of Experience
*■:
Th is  W isco nsin -po w ered  au to ­
m atic  hay b a le r  p icks up the 
h a y , s lice s  and tie s  it into 
f i rm , sq u are  cornered  ba les 
w ith  two s t e e l  w ir e s  w h i le  
h ay  is under com pression .
The Ba le -O -M atic  is d riven  by the W isco nsin  
Eng ine through s lip  type 4-inch  end less cord 
b e lt to p lunger crank fly w h e e l.
W orking  through a 
s im p le  ond p ositive  d r iv e , 
the 4 -cy lin d e r W isconsin  Eng ine  
d e live rs  am p le  pow er fo r operating  
the H arvester ‘ ‘ 6 9 ” .
There is no substitute for good, 
solid experience. And sa tisfa c­
to ry  e x p e r ie n c e  is the basis for 
M-M’s selection of Wisconsin Heavy- 
Duty Air-Cooled Engines for powering the 
justly famous Harvester “69” and the Bale-O-Matic Pickup Baler.
The Minneapolis-Moline Company and their dealers know, 
from practical experience, that only rugged, heavy-duty de­
sign and construction, such as you get in Wisconsin Engines, 
can take the beating that farm equipment has to take in field 
service, day-in and day-out.
They know that thoroughly dependable AIR-COOLING pro­
vides the most practical and trouble-free power service for 
these jobs under all weather conditions, in all localities.
And they know that maximum torque at all 
usable speeds is a “must” for equipment that 
really has to go to work.
The Wisconsin Motor Corporation is proud to 
have the good name and high reputability of 
Wisconsin Air-Cooled Engines linked with that 
of the Minneapolis-Moline Company.
GETTING METAL SCRAP OFF THE FARMS 
IS A SAFETY MEASURE. LET S COOPERATE
WISCONSIN MOTOR CORPORATION
W o r ld ’s Largest Builders of Heavy-Duty  A i r - C o o le d  E ng in es  
M I L W A U K E E  4 6 ,  W I S C O N S I N





*u n i  v e r s a ! .T r a A c r r w
T V e r e i i a b i l i t y .  f j
icad-valve, vibrationiess engine deliver? 
h. p. at drawbar and 18 h. p. on belt; unusually large* 
bearings lubricated under 35 lbs. pressure; Remy elec­
tric starting, lighting and ignition system with gov­
ernor generator; all moving parts completely enclosed; 
15 Hyatt roller bearings; 5 adjustable ball thrust bear­
ds; 7 splined shafts; differential lock; heat treaty 
cut gears—these give “ positive
FIRST TH EN ... 
FIRST NOW
Here are a Remy electric starter and a Remy gover- 
nor-generator with ignition distributor, recently 
removed from a 1918 M odel D  Moline Universal 
tractor, after more than 30 years of continuous 
service. It is a matter o f considerable pride with us 
that Delco-Remy electrical equipment is still origi­
nal equipment on Minneapolis-Moline tractors. 
First in its field then, Delco-Remy tractor electrical 
equipment is first in its field now.
D ELCO -REM Y-A  UNITED MOTORS LINE 
S e rv ic e  P a r t s  a n d  D e lco  B a t t e r ie s  
A v a ila b le  E v e r y w h e r e  T h ro u g h  
U N IT E D  M O T O R S  D IS T R IB U T O R S
ANDERSON, IN D IA N A
P 1 O N E E R
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It is our PROUD PRIVILEGE to SUPPLY 
F & H  WHEELS and HUBS
for these and other products
MM LS 300 SPREADER
MM 2 and 4 ROW PLANTERS
am NKt'TO.JiVi.- - m
MM SIDE DELIVERY RAKE
Mobile equipment is only as good as the wheels on which it 
rides. Quite naturally, therefore, the experienced judgments 
responsible for the advanced design and sound engineering 
of M-M farm machinery chose F&H wheels for safety and 
efficiency. From the very origins of the modern metal 
wheel to its present high development, F&H leadership 
has been unquestioned.
TWO VIEWS OF MM 0-1 H V . . S .oR
MM 2-ROW HUSKORMM D SHELLER
MM HI-KLEARANCE PLOW
Ti/Jteel êctCcC&u 
S i n c e
FRENCH & HECHT DIVISION
K E L S E Y - H A Y E S  W H E E L  C O M P A N  
D A V E N P O R T ,  I O  W  A
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Quality control in the manufacture of MM Farm Equipment 
•rains even greater significance through the use of Buffalo Bolts. 
For llie production of (5) Bolts is also quality controlled. Every 
step of the way . .. from raw hillet to finished holt .. . modern 
methods of manufacture plus adherence to highest standards 
of accuracy assure unvarying quality and uniformity in (§) Bolts. 
By using (§) Bolts in its production, Minneapolis-Moline has 
chosen the best . . . has actually extended quality control be­
yond its factories.
W e  E x t e n d  C o n g r a t u l a t i o n s
to Minneapolis-Moline and to every member of the MM Organi­
zation for outstanding progress made in over 100 years partici­
pation in the Agricultural Industry. Buffalo Bolt Company is 
proud to have been selected as a supplier in the production of 
MM Farm Equipment.
— <D
B U F F A L O  B O L T  C O M P A N Y
Division of Buffalo-Eclipse Corporation 
North Tonawanda, N. Y.
Sales Offices in Principal Cities. Export Sales Office:
Buffalo International Corp., 50 Chutch Street, New York City
■RODUCERS OF CIRCLE ®  PRODUCTS —  BO LTS • NUTS • R IVETS  A N D  S P EC IA L  F A S T EN E R S
MM H istory  Spans 
86 Progressive  Years
( Continued from  page 121)
was elected chairman of the board 
and N. A. W iff was elected presi­
dent. These men continued in 
these positions until 1929, when 
the company was consolidated 
with the Minneapolis Steel and 
Machinery Co., and the Moline Im­
plement Co.
The Minneapolis Steel and Ma­
chinery Co. was organized in 1902 
First president was J. L. Record, 
while E. A. Merrill and R. P. Gil­
lette served as treasurer and secre­
tary respectively. These men had 
been active in businesses which 
lead in the development of agri­
cultural resources in the North­
west.
The company set up operations 
in a plant formerly occupied by 
the Walter A. Wood Mowing & 
Reaping Machine Co. The build­
ings, which were remodeled, are 
now the site of the present Minne­
apolis-Moline tractor plant.
An important part of the com­
pany’s output was structural steel, 
as well as the Corliss engine, which 
had been manufactured by the 
Twin City Iron Works. Later the 
company began production of in­
ternal combustion engines.
Around 1908, W. J. McVicker 
brought drawings to the factory 
for the production of the Joy Wil­
son tractor, of which two were 
produced. These were 4-cylindcr, 
chain-driven tractors which pulled 
12 to 16 plows. Later the company 
produced a tractor of its own de­
signed by Jack Junkin— the Twin 
City “40.” This line subsequently 
was expanded, the Twin City “60’* 
being one of the early models.
By World War I the company 
was one of the major producers of 
tractors and during this period de­
veloped the Twin City 12-20. an 
engineering achievement which 
even today would be regarded as 
a modern tractor.
During this period the company 
also manufactured tractors for a 
number of other companies. 
Among those best remembered is 
the Bull tractor, a small unit de­
signed for farms of average size.
After the war it was decided 
that farm machinery was the com­
pany’s best field, and it proceeded 
to develop a line of heavy farm 
machinery, including several sizes 
of tractors and three sizes of 
threshers, and it had the first ex­
perimental combine out, in 1929, 
when the company was consoli- 
( Continued on page 165)
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W E SA LU TE
• the ir advanced ideas in 
farm  equipm ent design
their choice of FROST finishes 
for protection and beauty
Our congratulations and sincere best wishes on 
the successful merger of Minneapolis-Moline 
and the B. F. Avery Company of Louisville, 
Kentucky.
As a M M  supplier, we take pride in associat­
ing ourselves with one of the most progressive 
names in the farm equipment field. W e  appre­
ciate being called on to furnish Prairie Gold  
Implement Enamel that graces M M  farm equip­
ment m achinery-our N O  RUST CO M PO U N D  
for protecting spare parts from corrosion in 
storage or transit-and our Pigmented Casting 
Sealer wh.eh makes M M  casings impervious 
to internal friction and wear from the effects
M m ‘ * o H8reT S- FR° ST finishes enable MM to produce better bnilr • • .
longer service life. equipment with
MM's Uni-Harvestor, a revolu­
tionary combination o f  harvest- 
ing and husking units built 
around a basic power plant, the 
Uni-Tractor, finished in FROST’S 
Prairie Gold and Indian Red 
Implement Enamels.
U ni-M ow ert protected w ith  coat of FR O ST 'S  
NO  RUST COM POUND a w a itin g  sh ipm ent in  
ya rd s of MM's Como Plant. NO RUST perm its 
MM Dealers to store m etal spare parts ou t­
doors, conserving va luab le  w arehouse  sp a ce .
Spray ing  " Z ”  Tractors in sp ray  booth of M M ’s 
M inneapo lis  P lan t. The point is FRO ST’S P ra i­
rie  G o ld  Im plem ent Enam el, standard  w ith  
MM and  a  v irtu a l trade-m ark the w orld  over 
am ong farm  m ach inery .
f For '*Personalized”  Paint Information Write To: DEPT. S
PAIN T an d  O IL  C O R P O R A T IO N
M I N N E A P O L IS  13, M IN N E S O T A
LONG LIFE
SOUTHERN FARM ^QUlptjr
EKlT Section for NOVEMBER, 1951 >61
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Clean grain earns profit three ways: (1 ) It 
brings a better price on the market, (2 ) It 
eliminates costly freight charges on dock­
age, and (3) It provides better seed for 
next year’s planting. That’s how a Hart 
ScourKleen easily pays its way on the 
Minneapolis-Moline Harvester “69”. It 
cleans, polishes and raises the grade of 
any crop that’s harvested.
<
C LO SZ  S I E V E S  AND C H A F F E R S
Adding to the performance and profit advantages of all 
Minneapolis-Moline harvesters are Closz Sieves and 
Chaffers. These all-crop sieves and chaffers are standard 
equipment, and instantly adjustable to meet varying field 
conditions, with one lever controlling all slats.
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Congratulations upon 
126 years of service 
to agriculture . . .
M inneapolis Molinem





☆  ☆  ☆  ☆  ☆
Manufacturers of 
Standard and Special 
Steel Washers for 
37 Years
J O L I E T ,  I L L I N O I S
☆  ☆  ☆  ☆
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CLARK EQUIPMENT COMPANY
B U C H A N A N .  M I C H I G A N
O T H I I  H A N T S  -  BA T  T i l  C R I C K ,  J A C K  S O N .  M IC H I G A N
P I S T O N  PI NS
B Y  B U R G E S S - N O R T O N
Superfine Finish, Accurate, Long Life Burgess-Nortor 
Piston Pins have been installed on many thousands ot 
Quality-Built Minneapolis-Moline Tractors, product 
of a company whose history goes back 126 years
M akers of Piston Pins, 
H ardened  and  
G ro u n d  Screw  
M achine Products, 
Stam pings, H ydrogen  
Co pp er B razed  Assem blies.
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G E T T IN G  M E T A L  S C R A P  O F F  T H E  FA R M S  IS  A S A F E T Y  MEASURE
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MM History
( Continued from page 160)
dated with the Minneapolis 
Threshing Machine Co., and the 
Moline Implement Co., into the 
Minneapolis-Moline Power Imple­
ment Co.
During the period of business 
lecession of the early 1920’s, the 
farm equipment industry, like 
other phases of business, was hard 
hit. Conditions were particularly 
difficult for Minneapolis Steel and 
Machinery Co., for during this 
period the veterans of the com­
pany, after years of intensive ac­
tivity, desired to give way to 
younger management.
To head the organization during 
the nation’s period of general fi­
nancial stress, the company chose 
W. C. Mac Farlane, a banker and 
industrialist with an eminently 
successful record. Mr. Mac Farlane 
was convinced that Twin City trac­
tors were unsurpassed, but he also 
recognized the need of a full line 
of implements if tractor sales 
were to realize their potential. 
The implement line of Moline Im­
plement Co. was a natural supple­
ment for the Twin City tractor 
line. Combined production and dis­
tribution facilities offered mutual 
benefits, and this eventually led 
to a decision to merge.
The final merger was to include 
the Minneapolis Threshing Ma­
chine Co., whose officials desired 
to retire after many years of ac­
tive participation in the industry. 
With the merger completed, Minn­
eapolis-Moline Co. became estab­
lished as a virtually full-line man­
ufacturer.
In the new organization, Mr. 
Record became chairman of the 
board and Mr. Mac Farlane was 
named president. George L. Gil­
lette, who had been vice president 
in charge of sales of the Minne­
apolis Steel and Machinery Co., 
was elected to the same position in 
the new company. Harold B. 
Dineen, of the Moline Company, 
was elected vice president in 
charge of production and design, 
while N. A. Wiff, of the Minne­
apolis Threshing Machine Co., also 
became a vice president. W. C. 
Rich was named secretary and W. 
S. Peddie treasurer, offices they 
held in the Minneapolis Steel and 
Machinery Co. All still hold their 
same positions with the exception 
of Messrs. Record, Dineen, and 
Peddie, who have since passed on,
and Mr. Wiff who has retired.
The company operates 12 sales 
divisions for the distribution of its 
products within the United States. 
These are located at Columbus, 
Peoria, Memphis, Hopkins, Fargo, 
Omaha, Kansas City, Dallas, Salt 
Lake City, Stockton, Atlanta, and 
Louisville. The company also has 
two Canadian divisions with head­
quarters in Winnipeg and Regina. 
In addition the company has a 
sales division in Buenos Aires.
♦
IVow Sales Divisions 
for Southeast . . . .
( Continued from page 131)
Caroline and King George; Mary­
land, Somerset and Worcester 
counties; North Carolina, the entire 
state with the exception of coun­
ties served by the Southeastern Di­
vision.
In establishing the two new 
sales divisions, Minneapolis-Moline 
was able to benefit from an exist­
ing retailer organization which in­
cluded nearly 300 former Avery 
dealers. In most cases, these deal­
ers were long-time outlets for 
Avery equipment and are well-
More Power to the Minneapolis-Moline Company 
and All the People Who Make It Great
— -i
l-nWaann-finw/ _M V M \
|  M O D E R N  M A C H IN E R Y )
A V IR Y
DARREL BRADY PRODUCTIONS
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You can always depend on M-M  tractors for long, rugged 
service— under the toughest conditions. During their more 
than 100 years of serving agriculture, Minneapolis-Moline 
has thoroughly established this reputation through high 
quality standards and progressive improvements.
W e congratulate Minneapolis-Moline on their expansion 
through merger with the B. F. Avery Company. And we are 
proud of the fact that for many years M -M  tractors have 
been equipped with Rochester engine gauges.
Like M-M tractors, Rochester gauges are built to take the 
rough going of heavy-duty farm work. Year after year, you 
can depend on them to stay right on the job— accurately 
indicating and protecting all the extra performance that’s 
built into M-M engines. Rochester Manufacturing Co., Inc.,
33 Rock wood St., Rochester 10, N. Y.
DOCH ESTER Om  DfPfNDABlI I  ACCURACY
■  m  m a n u f a c t u r i n g  c o m p a n y , i n c .
established in their individual 
territories. Included in the nevr 
sales divisions are a number of 
well-established Minneapolis-Mo­
line dealers, and further strength­
ening retail distribution in these 
areas, a number of former Minne­
apolis-Moline distributorships have 
become dealers.
Other Minneapolis-Moline sales 
divisions also are strengthened 
through the addition of former B 
F. Avery dealers. The Southern 
Division with headquarters at 
Memphis will benefit particularly 
as will the Texas Division with 
headquarters in Dallas, where the 
B. F. Avery line has been solidly 
established for many years. In ad­
dition, large numbers of former 
Avery dealers are available in the 
Oklahoma and West Texas areas 
served by the Southwestern Divi­
sion located in Kansas City. Ir 
furthering the unification of the 
two organizations, former Avery 
dealers will be retained wherever 
conditions permit.
With the establishment of the 
two new sales divisions in the 
Southeast, Minneapolis-Moline has 
expanded to 12 the number of 
sales divisions in the United States 
now serving its dealers. In addi­
tion, there are two divisions in 
Canada.
Growing demand for its products 
over the years has required ex- 
oansion of the distribution set-up. 
When the company was formed in 
1929, eight sales divisions were 
established in the United States 
and two in Canada. In 1940, to 
keep pace with demand for com­
pany products in the mid-west 
the company opened its Eastern 
Sales Division with headquarter* 
in Columbus, Ohio. In 1950, as the 
direct result of a similar demand, 
a Western Sales Division wa* 
opened with headquarters in Salt 
Lake City.
In New England, the Middle 
Atlantic states and the northern 
counties of Virginia, Minneaoolis- 
Moline will continue to distribute 
its lines of eauipment through the 
Frick Co., Waynesboro, Pa.
As a supplement to the various 
sales divisions, Minneapolis-Mo­
line maintains stocks of new 
equipment and repair parts at 
transfer points located within each 
division. Prior to the time the new 
sales divisions were set up. deal­
ers could obtain new equipment 
and parts from a total of 33 points, 
including sales division head­
quarters and warehouses at trans­
fer points. Those serving the
166 SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1951
“The Record of 
Wisconsin Agriculturi 
Speaks for itself!”
BON  G R U S S IN G
Advertis ing  and  Sates Promotion M an ager  
M inneapolis-M oline Company
"W e started to use Wisconsin Agriculturist extensively,"
Mr. Grussing writes, "because we knew the State of Wis­
consin offered real stability in agriculture because of its 
diversification. We undertook this rather extensive campaign because during all 
kinds of economic conditions, Wisconsin farmers were assured of a reasonable and 
steady farm income the year round and year after year. The results of our programs 
in your publication have been gratifying but we feel as you do, that more progress 
can be made, so we will continue to use your good publication for our advertising 
to one of the most dependable income groups in America."
Congratulations b The manner in which your company _  and the industry it represents has
assisted in agriculture’s change-over from horses to horsepower furnishes one of the finest examples 
of American Achievement. Being associated with you in this enterprise, both editorially and through
_____ _ the advertising columns of Wisconsin Agriculturist,
is most gratifying to us, too.
D a n t e  M . P i e r c e
w ' S C V « r k » l t u r * » s t
7 ..Trr:r.. / %*/ AND >»•«'»
P u b lis h e r
W I S C O N S I N j \ q  r i c u l t u r i s t  *m>»»«««
RACINE, W ISCONSIN
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Southern states are as follows: 
Southern Division, Memphis, 
Tenn., including transfer points at 
Bowling Green, Ky., Montgomery, 
Ala., and Nashville, Tenn.; South­
western Division, Kansas City, 
Kan., including transfer points at 
Amarillo, Texas, Dodge City, Kan., 
Oklahoma City, Okla., and Wichi­
ta, Kan.; and the Texas Division, 
Dallas, Texas, including transfer 
points at Abilene, Texas, Crowley, 
La., San Antonio, Texas, and 
Wichita Falls, Texas.
Since its organization in 1929,
Minneapolis-Moline has constantly 
improved and expanded its distri­
bution facilities. When the com­
pany was first formed, buildings 
acquired from the company’s con­
solidation were used for these pur­
poses. As company operations and 
production expanded, these build­
ings, most of which were relative­
ly small, were replaced with new, 
larger structures.
In 1938, the company opened the 
newly constructed headquarters 
for the Southwestern Sales Divi­
sion in Kansas City, Kan. This
building established the pattern to 
which other company buildings 
later conformed.
Later, new division headquar­
ters were constructed in Peoria 
Omaha, Columbus, Dallas and 
Hopkins.
♦
Tlio So iiiIm‘1'11 Farm  
Fquipiiic'iit Market .
( Continued from  page 103)
farmers including interest, taxes 
and wage rates, in July had 
climbed to 282, 26 points above the 
same month of 1950.
But of all the factors favoring a 
continued expansion of the fanr. 
equipment market in the South, 
none is more important than the 
consistently high demand for fanr. 
products. During the past year 
crop production has expanded as 
the government urged fanners to 
increase production. The nation’s 
farmers have in cultivation an 
estimated 29,500,000 acres of cot­
ton, 58 percent more than a /ear 
ago.
Demand for Tobacco
Demand for tobacco is expected 
to continue strong because of large 
domestic and export requirements 
In late July, prices for Georgia 
and Florida flue-cured tobacco 
averaged 51 cents per pound, 
which at that time was higher 
than the average for the 1950 sea­
son as a whole.
The average price of Maryland’s 
auction-market tobacco was 47.8 
cents through mid-August, slightly 
above the average of the previous 
year’s crop. Prospects are for a 
1951 crop of between 44 and 45 
million pounds compared with the 
40 million pounds estimated for 
1950. According to the BAE. the 
prospective 1951-52 supply is over 
that of any previous year.
An expected corn crop of more 
than 4 billion bushels will be only 
slightly smaller than the record 
supply of 1949. Prices of most 
feeds in August averaged close to 
July levels, and prices received 
by farmers for feed grains in 
August averaged 12 percent high­
er than a year ago.
While wheat prices have beer, 
averaging slightly under the ef­
fective price support level, in late 
August prices for both winter and 
spring wheat strengthened slight­
ly, according to the BAE. It is esti­
mated that the crop for the mar­
keting year will be about 1,070.- 
000,000 bushels, a crop previously
CONTROL POWER
R O C K F O R D
C L U T C H E S
Contribute to the
Effic iency of Both 
M IN N E A P O LIS -M O L IN E
a n d
B. F. A V E R Y  P R O D U C T S
Let our engineers show you how 
ROCKFORD CLUTCH design and 
construction advantages will benefit 
your product.
R O C K F O R D  C L U T C H  D I V I S I O N
•  O R G - W A R N t *
401 C a t h e r i n e  S t r e e t ,  R o c k f o r d ,  I l l i n o i s
R O C K F O R D  
C L U T C H E S
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r  r r * < "t t
tractors ... BOIW FOA
O p e r f ^ ^ r t f o !
gjpljlp H H H H I
*48?'Ar
A Farm er Gets More  T ra c to r Hours Per 
Day on a K N O E D L E R  F lo te -R id e  Seat!
M in n e ap o lis-M o lin e  T ra c to r  ow n ers h ard ly  
know the m eaning o f operator fatigue! T he health­
saving, spring hydraulic FLO T E-R ID E seat banishes 
tractor aches and pains —  floats farm ers over the 
roughest ground to keep them  refreshed during  
extra hours o f work.
MM engineers selected this special K noedler seat 
over all others after m ore than a year o f testing on  
MM proving grounds. Offering it as standard equip­
ment (at no extra cost) indicates the com pany’s 
constant effort to give the M M  ow ner the best 
tractor in the field. For M M  ow ners with older 
models, the FLO TE-R ID E seat is listed and dis­
played under “ M M  R eplacem ent Parts.”
■
, “ SlV°  F l o t E - M d e  features
spr/ny and h ycj rd leverage on  both
nd  field  conditions P '5 ° n lo ^t operator weight
K*ep?"'!*V*t,ns fesfur*
^cking^n'ut Provides a °  *1*1*°' "  off' leve l- 
Prevents seat " f lo p "  C,UIC  ̂ hand adjustm ent
pd**~flo*i,n9 action
b* "  bearings to k e ep  
a y from controls  ̂ no  siting  action
a s Z  lakes Up * *  shock  ya n T liC tsh? ck  . ^ o r b e r  
,n an autom obile . k d  Controls the return
f a r m  t e s t e d
p r o d u c t s
,$»*- «««° t,B ’
Though slightly different in appeX "  M M  Tractors, the same exclusive features as on other ivtrvr
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Air Conditioned Pan Seat 
„ Trartor 4  implenient SM«s • P|atf0rms .  Bruninf 
Spring-Hydraulic Tr rJ . Mor Tr b#|t Burrmills • Corn
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exceeded in only three years. Sup­
plies for 1952 are expected to be 
even larger, as the government 
has announced a national wheat 
goal of nearly 79,000,000 acres. 
This will mean additional acreage 
for farmers in Oklahoma and 
Texas, the South’s two principal 
wheat-growing states.
While it would not be possible 
here to consider at length all those 
factors which will determine the 
probable farm equipment market 
in the South, the large production 
of farm products plus rising farm
income point to a further expan­
sion of the market for farm ma­
chinery.
Uncertain world conditions and 
especially the prospects of a cease­
fire agreement in Korea make 
economic forecasting a perilous 
business. However, it is felt in 
many quarters that the effects of 
a cease-fire on general business 
activity would be moderate and 
would not alter the basic factors 
that indicate a continuance of full 
production, full employment and 
high-level income.
Dealers Foresee Strong 
Demand in ’5 2 .............
( Continued from  page 103)
Oklahoma— “Crops have been 
poor for the last three years. If we 
get a good crop the limit we can 
sell will be governed by the 
amount we can get.”
Texas— “Demand will exceed 
the normal supply.”
Florida— “Demand will exceed 
supply.”
Tennessee —  “Good but not 
greater than during the 1951 
spring months.”
Mississippi— “Pretty good if 
market keeps rising.”
Arkansas— “Brisk demand an­
ticipated.”
Louisiana— “Very strong.” 
Alabama— “Much better than at 
this time last year.”
Tennessee— “There will be con­
siderable demand for replacemen: 
tractors.”
Oklahoma— “Our condition in 
this region as to sales of farm ma­
chinery probably will not reflect 
the general trend in the industry. 
For the reason that following the 
machinery shortage of World War 
II our machinery sales were well 
above the average. This along with 
the fact that our crops have been 
short for the past three years have 
brought about a slow down in the 
purchase of farm tools. However, 
the very fact that sales have been 
slow for the past two or three 
years will, in my opinion, make 
for an increase in demand if and 
when the production of wheat and 
cotton returns to normal or bet­
ter.”
More Promotion
In answer to Question No. 5. 
“How do you plan to take up the 
slack if shortages develop?” a 
majority of dealers indicated in 
their replies that they plan to in­
tensify their promotion of service 
and will attempt, meanwhile, to 
reduce their costs of doing busi­
ness. Others plan to add new lines 
to replace those no longer obtain­
able, while some plan to improve 
their promotional activities. A 
number of dealers plan simply to 
resort to closer and harder trad­
ing.
Following are some typical ideas 
which dealers will put into use if 
shortages begin to cut sales vol­
ume:
Mississippi— “More promotion of 
service and reduction of costs.” 
North Carolina— “More promo­
tion of service and pushing of
Safety Release AUTOMATIC HITCH
M o d e l  M - 4 8 0  — One of the m a n y  coupling  p ro d u cts  d e s ig n e d  
f o r  a n d  s u p p l i e d  to  t h e  ' fa rm  t r a c t o r - I m p l e m e n t  f i e l d .
The rugged, smooth, dependable perform ance of Holland  
Hitches is nationally recognized, and is the basis of the 
leadership long e n jo y e d  by H o llan d  Hitch in providing  
coup ling  d e v ice s  fo r the a g ricu ltu ra l im p lem en t f ie ld s .
H O LLAN D  HITCH C O M P A N Y
H O LLA N D , M IC H IG A N
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MINN EAPO LIS-M O  LINE 
and B. F. AVERY & SONS
The Cleveland W e ld in g  C om pany  extends its 
congratulations to M inneapolis-M oline Co. and 
B. F. A very  &  Sons Com pany. C leve -W e ld  is 
proud o f its long association w ith  these leading 
manufacturers. For every type o f tractor and 
farm  implement C leve -W e ld  builds lightweight, 
durable, trouble-free rims. See your distributor 
or write us direct.
CLEVE-WELD RIMS
Deep Well Attached Clamp 
and Plain Rims
THE  C L E V E L A N D  W E L D I N G  C O M P A N Y
West 117th Street and Berea Road • Cleveland 7, Ohio
a subsidiary of
AMERICAN MACHINE & FOUNDRY COMPANY
m a d e  b e t t e r  t o  l a s t  l o n g e r
CONGRATULATIONS . . .
It is indeed a privilege to extend our sincere con­
gratulations to M M -A v e r y  upon their 126 years o f 
service to agriculture. W e  are proud o f our part in 
their progress.
$r>
/ ^ k u r  customers find our w ork  
everything that one good 
com pany could ask o f another 
company assisting in its pro­
duction.
DROP FORGIN GS.
W ELDLESS ROLLED BULL GEAR RINGS
M I L W A U K E E  F O R G E  & M A C H I N E  C O .
1532 EA ST O KLA H O M A  AVE., M ILW AUKEE 7, W IS.
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other lines.”
Florida— “New lines, better pro­
motion, harder and longer work.”
Louisiana— “More promotion of 
service.”
Arkansas— “New lines where 
possible. Pushing service.”
Alabama— “More promotion of 
service.”
Louisiana— “More promotion of 
service.”
Louisiana— “More promotion of 




( Continued from page 105)
Dieldrin, for boll weevil control, 
and bollworms should appear in 
his crop, then it would be a simple 
matter to add DDT for their con­
trol. In this way, a farmer is able 
to spray for the control of entirely 
unlike insects with one applica­
tion of a spray mixture.
In the Southeast where fields 
are small and airplane application 
has not proven to be entirely satis­
factory, the farmer with the small
Contr ibute to
O f  M IN N EAPOLIS-M OLIN E TRACTO RS
One factor that helps maintain Minneapolis-Moline’s century-old reputation is 
insistence that parts meet rigid specifications.
Minneapolis-Moline engineers have specified BCA Ball Bearings for several decades. 
They know that BCA Ball Bearings in clutches, transmissions, differentials, and 
generators provide dependability, economy and long-life.
In this our 53rd year, BCA congratulates Minneapolis-Moline on their 100th 
anniversary.
BEARINGS COMPANY OF AMERICA
LA N CA STER , PA.
M akers o f a  complete line of Ball Bearings for 
a ll makes o f tractors, cars , trucks and buses.
tractor will find the use of the 
spray control program both eco­
nomical and effective. These new 
insecticides on a per-acre basis are 
economical and, if the recom­
mendations are followed, very ef­
fective.
The nozzle tips used range in 
capacity from one to two gallons 
per acre. The orifices in these 
nozzles are extremely small and. 
while they are protected from dirt 
and trash by very fine mesh 
screens, the proper mixing of in­
secticides with clean water in 
clean containers will greatly re­
duce the tendency of the nozzles 
to become clogged in operation. 
The necessity for cleanliness can­
not be overemphasized, and farm­
ers who have practiced straining 
the mixture into the spray tanks 
have found this operation to be 
well worth while.
It should be remembered that 
with the application of insecticides 
at one gallon per nozzle per acre, 
the program is one of low-gallon- 
age directional spraying and the 
machines must first be properly 
designed and then carefully ad­
justed and operated, if maximum 
efficiency is to be obtained.
The spraying program carried 
on simultaneously with the culti­
vation of cotton has given the 
farmers of the Cotton Belt a means 
for cotton insect control that is 
simple, economical and effective. 
Probably no other development in 
recent years has been of more 




( Continued from  page 107)
conversion, but not in the dealer’s 
shop, and then fails in perform­
ance. Warranty has been voided, 
the customer is unhappy and the 
dealer is concerned for his cus­
tomer.
Perhaps that situation put into 
the conversion business, those 
dealers who are in it, and whose 
factories have no conversion pack­
age. In such cases, the dealer is 
compelled to shop here and there 
for his LP gas tank, brackets, 
vaporizing attachments and what­
ever else he needs. However, an 
extremely small percentage of 
farm equipment dealers have em­
braced the LP wholeheartedly by 
becoming LP dealers themselves.
There is hardly any question 
that up to now the majority of con­
versions have been made by LP
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a
UNIVERSALLY PROVEN AND ACCEPTED
P A T E N T E D
Manufactured and sold by the thou­
sands for many years with no com­
plaints ever being received. Read below 
for important wearing plate advantages.
Furnished in 4'/2. 5. 4 and 7-foot lengths.
\jUUU\JtftMJUUU\J
Will cut mower costs, 
save time, labor and 
costly field delays. A 




THE W HITAKER "O N E-P IECE" U N IVER­
SA L FULL LEN GTH  W EA RIN G  PLA TE  
FOR MOWER CUTTER BARS.
W H A T  P L A T E  D O E S . . .
Closes Knife race, keeping out gums and dirt, etc.
2. Gives full length bearing to knife.
3 Eliminates separation of knife section from guard plate, 
f Cuts field shutdowns to a minimum.
5 ONE PLATE FITS ALL MOWERS WITH GUARDS 3 INCHES APART.
4. Makes for even cutting, eliminating ragged stubble.
7. Decreases draft on team or tractor.
8. Adds many years of service to mower cutter bar.
9. Helps cut Lespedeza with regular cutter bar, eliminating special guards.
10. Tends to eliminate flex in cutter bar and stabilizes the whole cutting 
structure.
—  NOW STANDARD EQUIPMENT ON MANY MAKES OF MOWERS —
THE WHITAKER MANUFACTURING CO., CHICAGO 38, ILL.
SOLE MANUFACTURERS AND DISTRIBUTORS P R IN TED  IN U. S. A.
PROBLEM:
Cost of replacing burned-out bottom boards 




neers called on Forman, Ford to develop a 
surface coating that would prolong the use­
ful life of bottom boards. A  service gladly 
supplied to industries of all types, Forman, 
Ford paint chemists went to work on the 
problem.
RESULTS:
Within two months, a fire retardant penetrant 
combined with a fire retardant enamel was 
developed, tested and proved by rugged use 
in Minneapolis-Moline production foundries. 
This new treatment increases the life of bot­
tom boards more than four limes that of un­
treated boards.
Although especially developed for Minneapo­
lis-Moline, this new treatment is now avail­
able to industry as a whole. Another illustra­
tion of how all industry benefits from Minne- 
apolis-Moline’s “Parade of Progress”.




#  Prairie Gold Spray
#  Prairie Gold Dip
#  Prairie Gold Flocote
#  Red Spray
#  Red Dip
#  Red Flocote
FormaiLFord sCo.
SmUitq “Paint P-iaduetu Since f  S&3
M IN N E A P O L IS . M IN N ES O TA  
ST PAUL .  M I N N E S O T A  D IS  M O I N I S .  I O W A
Sioux Foils Point & Glass Co.
Sioux Falls, So. Dakota
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gas dealers, whether complete or 
just a “spud-in” job. A “spud-in” 
job is described as one where the 
conversion consists only of attach­
ing vaporizing equipment to the 
carburetor.
And LP gas dealers, the pio­
neers, are in the thick of this busi­
ness and seem to have enough of 
it to permit them to welcome com­
petition from implement dealers, 
who also help the sale of LP gas. 
And regardless of trade disap­
proval, the LP gas dealer is rather 
highly skilled and well posted.
Within a few months his con­
version job may look like a rusty 
Christmas tree attached to a 
tractor, but that doesn’t bother 
him. It works. And he talks easily 
of end-points and other technical 
features of liquified petroleum 
gas.
However, some forward-looking 
dealers are concerned about ap­
pearance of these field conversions 
made by LP gas dealers. One deal­
er in Lubbock, who has both LP  
tractor and conversion package 
for sale, summarized the situation
this way:
“When I do a conversion it’s a 
$525 job and just as neat as a pin, 
new paint and everything. You 
can hardly tell the difference be­
tween my converted tractor and a 
new gasoline tractor.
“But, now, you take these field 
conversions. I shrink from the 
thought of having some of that 
stuff standing on my lot. Some of 
it is mighty peculiar looking and 
in my opinion it will create a real 
trade-in problem for the dealer.
“But these LP dealers are good 
and they’re doing a job. I visited 
one of them recently. He has quite 
a shop and has had quite a suc­
cess. Puts his own name on his 
conversions and calls them his sys­
tem. Has quite a reputation and 
lots of confidence. Why, he started 
giving me sales talk on why his 
system is better than my factory 
package job.
“No, most dealers out here don’t 
consider it very profitable to go 
into conversion without factory 
parts. They find they need too 
much extra equipment. To do con­
versions on a strictly independent 
basis you just about have to add a 
blacksmith shop to the service de­
partment.”
Other evidence that appearance 
of conversion jobs is not always 
attractive is the fact that in the 
Rio Grande valley, converted 
tractors are referred to as Brah­
mas. This doubtless results from 
habitual and perhaps logical loca­
tion of the LP tank in front of the 
driver, which interferes with his 
vision and creates a high, middle 
hump, but hardly comparable with 
the humps nature gave Brahma 
cattle.
Champions of LP gas answer the 
complaint that the gas is incon­
venient and dangerous to handle 
with the statement it is no more 
dangerous than gasoline. Any in­
convenience from handling the gas 
or making conversions result from 
state and local laws.
In Texas, any implement dealer 
proposing to make conversions 
must have a mechanic licensed by 
the state, at $25. License is issued 
after successful passing of a writ­
ten examination and some me­
chanics have taken the test twice 
before passing.
Furthermore, the dealer must 
have $10,000 liability insurance, 
but his normal liability insurance 
is generally accepted. And he must 
post $3,000 bond, which costs $20 
per year.
In many Texas municipalities. 
LP gas may not be stored within
The Carburetor Engine Builders Choose
Here again is another excellent example of fine engineer­
ing in tractor design. We are proud indeed to be of service 
to Minneapolis-Moline in supplying hundreds of ENSIGN 
LP-GAS Carburetors and Vaporizer assemblies for their 
large wheel tractor, Model “G’\ The Minneapolis-Moline 
Model “U”, for a number of years, has been available with 
ENSIGN LP-Gas Carburetion.
Results reported from thousands of ENSIGN installations 
in all parts of the country prove the practicability of Butane- 
Propane as an engine fuel—lower fuel costs, greatly re­
duced oil consumption and reduced engine maintenance.
As the leading manufacturer of LP-Gas Carburetion 
equipment, we are constantly in search of better methods 
that are sound and practical. We have gained some valuable 
experience in this field and are most happy to share it with 
you. Write us for recommendations on your carburetor 
needs.
E N S I G N  C A R B U R ET O R  C O M P A N Y
7010 SOUTH ALAMEDA ST., P. O . BOX 229, HUNTINGTON PARK, CALIF. 
Branch Factory: 2330 West 58th Street, Chicago 36, Illinois
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Congratulations M INNEAPOLIS-M OLINE THE B. F. AVERY & SONS CO.
f o r  J o i n i n g  H a n d s  to B e t t e r  S e r v e  the  Rura l  So uth
As a supplier of Dayton V-Belts for many units of Minneapolis- 
Moline farm equipment, Dayton is proud to continue serving MM 
through its recently expanded organization.
DAYTON V-BELTS FOR TOP PERFORMANCE
You keep belt costs down, efficiency up, when you equip with 
Dayton V-Belts. Daytons are engineered for top performance . . . 
built in 3 prime sections, each doing a specific job . . . built of top 
quality fabric, cord and rubber for long life . . . built by men who
really know V-Belts.
I/-Belts by
W o r l d ’s l a r g e s t  m a n u f a c t u r e r  of  V - B e l t s











“ SCOTCH" Brand 
Filament Tape
BOLT & N UT C O M P A N Y  
MINNEAPOLIS, M INN.
W rite Dept. " A ”  fo r s a m p le s , p rice s , other d e ta ils
Serving The Hardware Trade For 20 Years
MILWAUKEE
MALLEABLE & GREY IRON WORKS
congratulates
MINNEAPOLIS MOLINE COMPANY
on the merger o f the 
B. F. A very  Com pany into its 
company
We are a supplier since
1901 - 1951
1901-1925 Moline Plow Company 
192 5-1929 Moline Implement Company 
1929-1949 Minneapolis Moline Power 
Implement Company
1949-1951 Minneapolis Moline Company
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the city limits and gas in transit 
is not permitted to pause within 
the municipality, but in many 
other communities an LP truck 
may park any place along with 
other vehicles. The more stringent 
laws are credited to sentiment re­
sulting from a catastrophe of some 
years ago, when upwards of 500 
children died in an explosion in a 
New London, Texas, school. The 
school was heated by natural gas, 
but it is probable, without re­
course to research, that pockets of 
LP gas in the lines contributed to 
the blast.
Principal source of LP gases 
—Butane and Propane— is natural 
gas. Some is obtained by refin­
eries, but the supply is often only 
enough to fire refinery boilers. 
Most of it is drawn from natural 
gas lines and these lines are be­
coming more numerous as more 
gas fields are being discovered. 
The LP industry maintains that to­
day the supply of LP gas is 65 per­
cent of the available supply of 
gasoline, that in five more years 
supplies will be equal. That is the 
LP industry’s answer to critics 
with fears about availability in 
winter when shipments are heavy 
to the North for heating purposes.
Some critics also maintain that 
increased demand has already in­
creased the price of LP gas for 
tractors. It is hardly reasonable to 
expect, however, that the industry 
would indorse substantially in­
creased retail prices with a con­
stantly increasing supply.
Generally, a farmer in Texas 
gets his LP gas for about half the 
cost of gasoline. But there are 
localities where the price is 
quoted at from 1 to 12 cents per 
gallon, depending upon volume 
used. And prices naturally depend 
upon proximity of supply and the 
distance involved in transporta­
tion. Adequate supplies in Texas 
have certainly stimulated conver­
sion.
One farm equipment factory 
man commented on the hard-to- 
start feature of a tractor engine 
using LP gas, in cold weather. But 
an LP dealer, who is also one of 
the outstanding conversion ex­
perts in the field, stated rather 
simply that “a tractor engine 
fueled with LP gas starts like a hot 
motor in cold weather.”
Practically every community 
has its LP dealer, who is also in­
terested in conversions, but the 
dealer referred to above is prob­
ably well ahead of the field. He 
manufacturers and sells conver­
sion packages, except the tank, 
and some of his conversions may 
hint significantly of the future, 
from top to bottom of the field of 
motor vehicles. He says:
“This business has grown tre­
mendously in the past three years 
and it is still growing, with con­
versions highly successful in new 
fields.
“In my shop I now make an 
average of two conversions a week 
cn trucks and passenger cars. The 
ratio is about five trucks to three 
passenger cars. And these con­
versions cut operating costs in 
half. Recently I converted several 
of a fleet of trucks that deliver 
ready-mixed concrete. If these 
converted jobs function as I ex­
pect them to, the whole fleet will 
be converted.”
He points out that in Wichita. 
Kansas, the city transportation 
firm has converted all its busses, 
that in San Antonio and Fort 
Worth, Texas, all city busses are 
being converted. These are points, 
obviously, where LP gas is readily 
available. It is also obvious that 
big investment institutions such as 
operate transportation systems.
ANCHOR COUPLING COMPANY L I B E R T Y V I L L EI L L I N O I S
a n c J h o r
hydraulic hose assemblies
f o r
^ Extra Safety 
^ Extra Dependability
Anchor Coupling Co., Inc., is proud of 
its part in the production of Minneapo- 
lis-Moline equipment—and of its contri­
bution to the satisfaction of Minneapo- 
lis-Moline users.
A n ch o r hydraulic hose-as- 
* semblies are custom-made to 
O r the manufacturer’s exact spe­
cifications. Couplings are applied by 
factory experts, using specially de­
signed machines —  to provide leak- 
proof dependability, extra safety and 
assured satisfaction.
That’s why so many leading manu­
facturers, like Minneapolis-Moline, 
look to Anchor for top quality hy­
draulic hose assemblies — available 
in a complete variety of types and 
sizes (with fittings to meet every 
need) for high, medium or low pres­
sure applications.
176 SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1951
v /  w
m o d e r n  m a c h i n e r y
m  Le  f c Y
FARM M ACHINERY IS NO  
PLACE FOR LO OSE NUTS!
Thousands of gripco lock nuts are used to 
keep Minneapolis-Moline machinery "tight,” 
under the severe strains and vibration condi­
tions encountered in Farm Work.
GRIPCO LOCK NUTS
G ripco lock nuts are easy to apply— start like a 
common nut, lock securely when the Gripco de­
flected threads engage the threads of the bolt. 
They can be removed with a common wrench, and 
reapplied many times without appreciable loss of 
holding power.
G ripco lock nuts are inexpensive, but hold tight 
when subjected to severe strains, vibration, oil, 
water or chemicals.
GRIPCO  
P ILO T -P R O JEC T IO N
WELD NUTS
Gripco P ilo t-P ro jectio n  w eld  nuts are also used 
for many applications on Farm Implements. 
The circular Pilot centers the nut accurately 
and securely for quick welding.
Gripo P ilo t-P ro jectio n  w eld  nuts are available 
with standard threads or with Gripco Lock 
threads, and in two pilot heights to fit different 
thicknesses of metal.
Samples of gripco lock nuts and G ripco  P ilo t-  
Projection weld nuts will be sent promptly 
upon request. Specify type and size of nut, type 
of thread, and type of Pilot.
562H
NUT COMPANY
314-S So. Michigan Ave., Chicago 4, III.
•  The new Minneapolis-Moline Harvestor bears a large 
identifying decal produced by Palm, Fechteler.
J r» Ic inTn 'JTV  g irT im ,
wdecals }  yt t v  \/ m o d e r n  m a c h i n e r y
PARTNERS IN PIONEERING!
One of the few centenarians in the agricultural in­
dustry selects one of the few centenarians in the 
decal industry to produce its high quality decals!
For over twenty-four years Palm, Fechteler Decals 
have been chosen by Minneapolis-Moline Engineers 
for their rugged durability and economy! PF decals 
on tractors, farm machinery, power units must be as 
tough as the equipment itself—must withstand ex­
tremes in weather and wear—must remain intact 
and colorbright for the life of the machinery! And 
they must be the most time- and money-saving 
method MM can use!
Send for FREE booklet, " Decal-ways to  
Sales” ! Learn how you can save time 
and money with PF decals!
PALM, FECHTELER & COMPANY
220 WEST 42 STREET • NEW YORK 18, N. Y .
Producing decals for industry since 18S6
•  Note the familiar Minneapolis-Moline identification 
achieved by a Palm Fechteler decal.
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Farm machinery withstands the scathing abuse of 
weather and the abrasive wear of mud and dirt 
only when protected with extra-durable finishes. 
Heavy-duty coatings which have proved their 
ruggedness “in the field” have been supplied by 
Armstrong’s for
A V I R V
Minneapolis-Moline Implements for many years 
— superior quality paints, enamels and lacquers 
to preserve the superior quality of Americas 
finest farm machinery.
ARM STRO N G PAINT & VARNISH W ORKS
Chicago 23, Illinois
iZeaA&f 100 YEARS tfQua& tq




We supply umbrellas to Minne­
apolis-Moline and other leading 
manufacturers of farm equipment 
for use on tractors, binders, com­
bines, balers, etc.
Always in demand— these umbrel­
las are colorful and durable, yet 
low in cost. Ask us for prices.
THE TRO Y SUNSHADE COMPANY




production . . .
U O R  many years we have specialized in production lumber for 
the agricultural implement manufacturers— among those we 
are serving are Minneapolis-Moline and B. F. Avery.
We have the facilities to furnish the type of lumber required in 
the production of farm implements.
If  we are not serving you, we will welcome the opportunity to 
do so.
FLEISHEL LUMBER COMPANY
4235 Duncan Ave. St. Louis 10, Mo.
A  S a l u t e  t o  . . .
P E A K  performance and long- life!
That describes the agricultural 
equipment manufactured by Minne­
apolis-Moline and B. F. Avery. Top 
quality hardwood components, fur­
nished by Western, helped achieve 
the excellent field records of machines
and implements built by these two companies. As a supplier 
to both companies, we are proud of our active partnership 
in their progress!
For more than 55 years. Western has helped farm equip­
ment manufacturers build better equipment. The modern 
facilities of one of the finest woodworking plants in the 
nation are available to the industry.
W ESTERN  W H EELB A R R O W  M FG. CO .
SOUTH FORT SM ITH, ARKANSAS 
if  Quality hardwood components for farm equipment 
i f  Body stock for trucks and tra ilers
i f  Warehouse and industrial truck equipment
Facilities to 
build the 
BEST . . .
WE HAVE a lot in common with M M — both of us have facilities to build the best products backed 
by a solid tradition of quality manufacturing.
With unlimited capacity for volume production, 
American Spring & Wire Specialty Co. produces all 
types of compression and extension springs; single 
and double torsion type rake teeth; flat stampings and 
wire forms.
Our skilled workmen use specially designed equipment 
in working with a variety of materials. Extensive 
engineering facilities are available for developmental 
assistance to all manufacturers. An efficient “short 
order” department is provided to help you with ex­
perimental work. For precision manufacturing with 
technical know-how, consult us.
.  M E R I C A N __________
d H g U r S p r i n g  & W i r e  S p e c i a l t y  C o .
61 6 -8 4 8  N. S P A U L D IN G  A V E .
C h i c a g o  51, I u , .
F o r  over  5 0  years  
MOLINE IRON WORKS
has been a supplier of high 
strength malleable iron castings 
to . . .
MINNEAPOLIS-MOLINE CO.
The connection has been a 
pleasant one and may it so con­
tinue for many more years.
FAMOUS EASTERN KENTUCKY STOKER COALS
CAVALIER CAVALIER QUEEN RED CLOVER 
WAYLAND COLONEL JACKHORN
★ Low Ash ★ Uniform High Quality ★ Treated
PITTSBURGH CONSOLIDATION COAL COMPANY
W estern Sa les Division— Enquirer Bldg., C in cin n ati 2, Ohio
★
Moline Iron Works has supplied 
southern manufacturers and jobbers 
with high strength malleable iron 
castings and hardware specialties for 
use in agriculture and industry for 
over half a century.
MOLINE IRON WORKS
MOLINE, ILL., U.S.A.






Each BEALL Farm Implement Part is 
correctly designed to do its particular job 
. . . and made of the HIGHEST QUALITY  
Temperature-controlled SPR IN G  STEEL.
The BEALL line includes all 
popular types and sizes of:
Spring Cultivator Teeth 
Spring Harrow Teeth 
Spring Hay Rake Teeth 
Spring Weeder Teeth




. . .  all expertly made to ex­
acting requirements anti rig­
idly tested. Used on a wide 
range of agricultural imple­
ments as original equipment 
and for replacement.
FREE
N EW  C A T A L O G
Ask for Catalog No. 100 on the com­
plete line of BEALL Agricultural Im­
plement Parts.
BEALL
T O O L DIVISION
HUBBARD & COM PAN Y
EAST ALTON, ILL.
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M inneapolis-M oline
Kuses Wyckoff Steels for many components in their tractors and other similar machinery. Particularly successful in MM’s operations has been Wyckoff’s 5/g" round No. 8640 Alloy Steel, which when heat- treated, cold drawn and stress-relieved, has proven an ideal steel for all cylinder head studs.
must have investigated thoroughly 
before taking this step.
In the farm tractor conversion 
field, locale would seem to be the 
deciding influence on the farmer. 
For after conversion there is evi­
dence he would get more power 
for less money— if the conversion 
is correct in every respect, and if 
LP gas is available at low cost. 
Likewise, farm equipment dealer 
participation would seem to be in­
dicated largely by locale, and by 
factory connection.
♦
M assey-H arris Offers 
\ew  C u lfivalor Catalog
T ob designed” cultivators are
,| featured in a new catalog 
just released by the Massey-Harris 
Company of Racine, Wisconsin. 
Printed in color, the 24-page cata­
log illustrates and describes the 
company’s complete line of fast­
working mounted cultivating e- 
quipment and attachments. Also 
featured are field cultivators and 
the new 28 and 75 rear mounted 
tool carriers.
New editions of Massey-Harris 
Haying Tool and Self-Propelled 





of Cleveland, Ohio 
Producer of
S T A N D A R D  W A S H E R S  
S P E C I A L  W A S H E R S  
S M A L L  S T A M P I N G S
Extends Its
C O N G R A T U  L A T I O N S  
A N D  BE ST W I S H E S
to
M IN N EA PO LIS-M O LIN E
i r r ^ r r y ' i l s  m i id
i i  Z A ' A Z M
AVER Y
Products that deserve the BEST . . .
ENGINEERS at Minneapolis-Moline build products that are intended for hard, trouble-free service for years. These products deserve the best. That's 
why Paragon Springs are used in MM farm equip­
ment. Precision workmanship and quality materials 
have made Paragon products first choice in many 
industries where extension, torsion, flat, or compres­
sion springs are needed.
P A R A G O N  SPRING COMPANY
4615 West Fulton St., Chicago 44, III.
• WIRE FORMS • SMALL STAMPINGS
• SPRINGS FOR MECHANICAL PURPOSES 
"Getting Metal Scrap Off the Farms Is a Safety Measure"
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A s  A t u n u f u c t u r e r s  t h e
P ro s p e c ts  to r  S u p p lie s
Defense requirements fo r basic metals 
indicate some shortages of equipment
Though shortages of parts and new equipment have not yet 
reached the critical stage, the 
carcity of basic materials and the 
allocation of metals by the gov­
ernment indicates a lowering of 
production in the months ahead.
In view of the fact that farm 
quipment dealers again are faced 
with the possibility of shortages, 
Southern Farm  Eq u ipm en t  Sec- 
ion of Southern Hardware asked 
a number of leading manufactur­
ers of farm equipment to comment 
m availability of new goods in fu­
ture months. Their replies— based 
on the situation in mid-October—  
=re given below.
★  ★  ★
Insofar as our own company is 
oncerned, our allocation of ma- 
erial for the 4th quarter produc- 
;on will permit production sched­
ules not to exceed 65% of the pro­
ruction of the 4th quarter of a 
ear ago, and from the latest in­
formation we have received, indi- 
ations are that the material allo­
ration for the first quarter will 
rive us less production than we 
•’.ill have in the fourth quarter of 
this year.
It is the fourth and first quarter 
productions that govern to a great 
extent the availability of farm 
machinery during the first six 
months of any year.
The outlook for production of 
arm machinery greatly indicates 
a shortage in relation to the re­
quirements requested by the U. S. 
0. A. as a result of a survey made 
• this department in relation to 
he planned agricultural program 
for 1952.—L. M. Sweeney, Vice 
President, Sales, The Massey-Har- 
ris Co., Racine, Wise.
U nquestionably , we will be 
faced with material shortages, but 
certainly no curtailment is antici­
pated at this time in our produc­
tion schedules. This is based on 
the assumption that we will not 
get into a shooting war. If such 
an event should take place, then, 
of course, it is difficult for us to 
foresee just what might happen. 
At any rate, we have every hope 
of maintaining our present pro­
duction schedules through the first 
six months of 1952.— O. O. Lewis, 
Vice President, Sales, Fairbanks, 
Morse & Co., Chicago. 111.
★  ★  ★
B ased on present government 
allocations of steel and other 
critical materials to the farm 
equipment industry, it is fairly 
safe to say that unless these allo­
cations are liberalized there will 
not be enough modern, labor-sav­
ing farm machinery available in 
early 1952 to insure realization of 
the increased food and fiber goals 
of the U.S.D.A. for the coming 
year.
Beginning July 1, 1951, the NPA 
limited the production of the farm 
equipment industry to the tonnage 
produced between July 1, 1949 
and June 30, 1950. This restriction 
on production and other govern­
ment restrictions on critical ma­
terials will result in a reduction 
in the production of tractors and 
farm equipment for the balance of 
the year, as well as for the year 
1952, unless these government 
restrictions are modified. The gov­
ernment’s material allotments to 
the farm equipment industry for 
the last three months of 1951 have 
been reduced below the quantity 
required to manufacture the
amount of farm equipment previ­
ously authorized.— Charles Deere 
Wiman, President, Deere & Com­
pany, Moline, 111.
★  ★  ★
The defense program and the 
world demand for war materials 
makes it virtually impossible to 
forecast with accuracy the avail­
ability of new farm equipment for 
the first six months of next year. 
But there are good straws in the 
1952 farm equipment wind. The 
demand for increased food pro­
duction coupled with the scarcity 
of labor on the farm intensifies the 
need for mechanization. Too, ani­
mal power is fast dwindling to 
record lows as farmers must turn 
to modern farm equipment for 
their power and implements. These 
factors, plus many others, make 
us believe the government will 
give favorable consideration to the 
allocation of scarce materials to 
the farm equipment.— C. W. Stoup, 
General Sales Manager, Harry 
Ferguson, Inc., Detroit, Mich.
★  ★  ★
Prospects for an adequate sup­
ply of new farm equipment for the 
first half of 1952 are not bright 
(as of October). An examination of 
the reasoning behind this observa­
tion reveals some significant con­
ditions that must be met and un­
derstood if even a reasonable vol­
ume of new tools is released for 
equipment-needy farmers.
Actual defense expenditures 
next year are expected to be 
double those of 1951 as industry 
more nearly converts itself to ac­
tive defense production. Corre­
spondingly greater amounts of 
steel and other vital materials will
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come into use for this armament 
production where activities to now 
have consisted of stockpiling to a 
large degree . . .
Because of the allotment of 
those many vital materials under 
complete control, farm equipment 
manufacturers can well suffer not 
only from direct cutbacks applied 
to it as an industry, but also from 
further reduced production as the 
result of shortages of component 
parts depended on from other 
sources. Accumatively, t h e s e  
trends will leave farmers lacking 
many of the new tools they 
need. . . Farm mechanization must 
constantly expand . . . Nineteen 
million more people since 1940 de­
mand more food . . . and only 
through mechanization can we 
meet the increased demand for . . 
foods for fighting men.
These clear cut needs for more 
new farm machines will eventual­
ly receive the attention they merit. 
In the meantime, the immediate 
future indicates slight, if any, im­
provement in the farm equipment 
situation.— W. M. Werner, Gen­
eral Manager, New Idea, Cold- 
water, Ohio.
★  ★  ★
A lthough there are some big 
problems facing our industry, I 
believe that by making certain 
adjustments here and there, and 
by adhering to good, sound man­
agement principles and procedures 
in all phases of operations, farm 
equipment dealers can look for­
ward to a relatively good year in 
1952.
The big problem is getting 
enough steel and other materials 
to manufacture all of the equip­
ment needed by farmers during 
the coming year. It now appears 
that there will not be enough ma­
terials available to do that. The 
NPA has stated that the alloca­
tion of steel (to the industry) for 
the fourth quarter 1951 will be ap­
proximately 550,000 tons, consid­
erably less than the amount 
needed to produce at maximum 
levels. And as it looks now, ma­
terials allocations for the industry 
will be cut even more during 
1952 . . . However . . .  I feel con­
fident that the (NPA) will make 
its allocations as equitably as pos­
sible . . . And as long as NPA finds 
it necessary to limit its allocation 
of steel for farm equipment to any­
thing like 500,000 tons per quarter, 
divided among approximately 
1,600 manufacturers of farm 
equipment, there will be shortages
Responding to a request from 
SOUTHERN FARM EQUIP­
MENT Section of SOUTHERN  
HARDWARE, a number of 
leading manufacturers here 
give their views on the pros­
pects for supplies of new farm 
equipment in the months ahead. 
Several other manufacturers 
who were invited to comment 
replied that the general situa­
tion is too uncertain at the 
moment to advance any state­
ment for publication
of new equipment in 1952. As a re­
sult of the materials cuts we have 
already experienced and in antici­
pation of further reduced alloca­
tions, my company has made cer­
tain adjustments in its production 
schedules designed to make best 
use of the materials available. For 
example, we have withdrawn a 
number of machines for which de­
mand was somewhat limited. We 
have reduced the production of 
some machines, stepped up the pro­
duction of others. This “stream­
lining” of our whole production 
scheme has been done only to give 
maximum consideration to our 
dealers in fulfilling the most press­
ing demands of their customers 
during the present emergency.
There will be an ample supply 
of service parts available to carry 
on that important and profitable 
phase of every dealer’s operations. 
Parts and service will play a big 
part in every dealer’s operation 
during 1952, and all would do well 
to consider ways and means by 
which these facilities can be ex­
panded to meet increased de­
mands.
So with the new machines that 
will be made available, with the 
probability of an increased de­
mand for and supply of service 
parts, and with increased service 
work a certainty, farm equipment 
dealers everywhere will be pretty 
busy during 1952. With these 
things in prospect, the general 
outlook for at least the early 
months of the coming year is rela­
tively good.— A. J. Peterson, Man­
ager. General Sales, International 
Harvester Co., Chicago, 111.
★  ★  ★
Our 1951 schedule has been 
carried through almost to comple­
tion; our year ends October 31, and 
we will complete our schedule en­
tirely sometime, but not by Oc­
tober 31, all because of inability 
to get certain materials. We have
had no (work) stoppage . . .  for 
any cause . . . but we just haven’t 
had the materials required to as­
semble the full schedules of ma­
chines . . , I expect that is the way 
it will be next year. We will go 
ahead and make up a program 
which we think will represent our 
share of the market in our terri­
tory, and which we feel our sales 
department and dealer organiza­
tion will be able to sell. We will 
start our production lots on the 
basis that we are going to make 
that whole schedule, and we will 
carry it through as near on sched­
ule as possible. . . Our director of 
purchase tells us, however, that it 
is harder to get the needed ma­
terial than it was at any time dur­
ing the second World War.— 




Ezee Flow Spreader Finds 
The South a Ready Market
E A. Ju z w ik , president of Ezee • Flow Corp, has recently an­
nounced that the Massey-Harris- 
Ezee Flow Export agreement, 
which went into effect a year ago, 
has been a successful venture for 
both companies. Massey-Harris 
distributes a spreader under the 
brand name of Massey-Harris 
Ezee Flow, to 68 foreign sales 
branches throughout the world.
The Massey-Harris-Ezee Flow 
spreader, distinguished by the red 
and yellow Massey-Harris colors, 
is distributed in the Export market 
only.
The orange-and-black painted 
Ezee Flow spreader is distributed 
by 33 independent farm equipment 
and hardware jobbers throughout 
the United- States and is sold 
through approximately 8,000 au­
thorized retail implement accounts 
representing all major and full line 
companies.
The line of fertilizer application 
equipment will be increased by two 
additional and new type applica­
tors and side-dressers which, ac­
cording to Mr. Juzwik, have been 
designed primarily for the south­
ern states.
L. B. Waller, sales manager, re­
ports that approximately 75 per­
cent of Ezee Flow’s increase in 
business was experienced in 13 
southern states. He attributes this 
increase primarily to the southern 
farmers’ appreciation of new and 
improved quality farm equipment, 
and also to substantial increases in 
farm income in the southern states.
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New officers elected by ihe Farm Equipment Institute at their annual meeting in Chicago October 1-3, are, left 
to right: W. J. Fisher, chairman of the executive committee; H. B, Megran, president, and J. L. McCaffrey.
retiring president
F a rm  E<|iii|»m<hnt In stitu te  
H olds A nnu al M eeting
VJembers of the Farm Equip- 
*lment Institute were confronted
ith stark-naked and disturbing 
acts about global and domestic 
aorals, politics, economics and 
militarism in their fifty-eighth an- 
ual convention at the Edgewater 
ieach hotel in Chicago, October 
1, 2 and 3.
There was not an industry sales 
ilk on the program of four busi- 
ess sessions in two days. But the 
argest attendance in Institute his- 
'.ory, with 1,012 registered, was 
rivileged to share the viewpoints 
f an array of speakers all recog­
nized in North America as out- 
.anding thinkers in their respec- 
ve fields.
Yet their thinking was prac- 
cally unanimous— that a moral 
evolution is required to preserve 
‘he remains of a free enterprise 
tem. And resentment over the 
manner in which the farm equip­
ment industry has been brushed 
ff in Washington was indicated in 
me opening session by two prin- 
pal speakers, both representing 
he industry—J. L. McCaffrey, 
r̂esident of the International Har- 
ester Co., and H. B. Megran,
president and general manager of 
Starline, Inc.
In the concluding business ses­
sion McCaffrey, who was FEI 
president during the past year, 
was succeeded in that Institute of­
fice by Megran, who had served 
the same period as chairman of the 
executive committee. And the new 
chairman of the executive com­
mittee is W. J. Fisher, president of 
the A. B. Farquhar Co.
In this and in the election of its 
executive committee and of a num­
ber of vice presidents, the Institute 
followed recommendations of a 
nominating committee headed by 
P. H. Noland, past president of the 
FEI and vice president of the 
Minneapolis-Moline Co.
Immediately thereafter, the 
Auxiliary followed its custom of 
promoting to the presidency the 
man who, as chairman of the en­
tertainment committee, annually is 
responsible for convention fun and 
frolic. In this case the new presi­
dent is Karl L. Miller, of the bolt 
division of Buffalo-Eclipse Corp., 
who succeeds Harry C. Kunkel- 
man, of Bliss and Laughlin, Inc.
Next year’s entertainment chair­
man is Jim Dill, of the Russell, 
Burdsall and Ward Bolt and Nut 
Co., and chairman of the member­
ship comittee is Paul Bartsch, Tou- 
sey Varnish Co. Treasurer is Sam 
Crabtree, Republic Steel Corp., 
and secretary is Ed C. Rock, 
Wyckoff Steel Co.
Throughout the convention 
there were well-grounded rumors 
that the Institute would disregard 
a long-established precedent and 
take the convention from the mid­
west to Atlantic City next year. 
However, cryptic comment of In­
stitute leaders could hardly be 
more audible in Washington, from 
Atlantic City, than from Chicago.
President McCaffrey was ob­
viously aroused over failure of In­
stitute representatives to make any 
lasting impression in Washington. 
He explained the Institute’s de­
cision to seek quick recognition 
and compared the third quarter 
allotment of steel to actual re­
quests.
"We printed the Blue Book and 
took it to Washington,” he re­
called. “We were well received, 
we had excellent lip service, and 
( Continued on page 198)
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New officers of Southern Farm 
Equipment Manufacturers, Inc., 
front row, left to right: A. C. 
Owen, vice president; E. C. 
Gibson, president, and Emmett 
R. Rushin, executive vice presi­
dent. Back row: Paul Garner 
and C. C. Mullen, directors
S n u t h r r n  M a n n f t i r t u r r r s  
H a i t i  F i r s t  A n n u a l
Members of the Southern Farm Equipment Manufacturers, 
Inc., an association of 45 manufac­
turers located in 12 southern 
states, met in Atlanta, Ga., Sep­
tember 21-22 for their first an­
nual convention.
Delegates heard two industry 
leaders review the problems which 
face the farm equipment indus­
try. At a luncheon meeting on the 
first day of the convention, Robert 
S. Lynch, president of Atlantic 
Steel Co., speaking on “Southeast 
Unlimited,” stated that all metal 
working industries, particularly 
the farm equipment industry, have 
the responsibility of helping the 
continuation of the rapid develop­
ment of the South’s resources.
Comprising the largest industry 
in the metals field in the South,
farm equipment manufacturers 
will be called upon to play a role 
of ever-expanding importance in 
raising the productivity and ef­
ficiency of the South’s agricultural 
methods, Mr. Lynch said.
The morning session of the con­
vention, presided over by Presi­
dent John T. Cash, heard reports 
of officers and committees and 
voted into office new committee 
members and new association of­
ficers for the ensuing year.
In his report to the membership, 
Emmett R. Rushin, executive vice 
president of the association, out­
lined some of the accomplishments 
of the organization during its first 
year and listed the objective of the 
association for the coming year.
At the annual banquet, which 
closed the first day’s session, H. B 
Megran, president, Starline, Inc., 
Harvard, 111., and former director 
of the Agricultural Machinery & 
Implements Division of the Na­
tional Production Authority spoke 
on “Responsibilities and Oppor­
tunities in the Farm Equipment 
Industry.”
E. C. Gibson, vice-president of 
the Southern Iron and Equipment 
Co., Atlanta, Ga., was named 
president of the group, while A. C. 
Owen, vice president of Taylor 
Implement Manufacturing Co.. 
Athens, Tenn., was elected vice 
president. Emmett R. Rushin was 
re-elected executive vice presi­
dent.
New directors are Paul Garner,
president of Alexander Manufac­
turing Co., Picayune, Miss., and C. 
C. Mullen, secretary and sales 
manager of the Rome Plow Co., 
Cedartown, Ga. Other directors 
are A. W. Brann, president of the 
Hester Plow Co., Jacksonville. 
Fla., and W. F. Covington, Jr., 
president of W. F. Covington 
Planter Co., Dothan, Ala.
A primary objective of the as­
sociation is to provide a medium 
through which members can con­
tribute to industry progress by 
sharing ideas, and in conjunction 
with this the association has 
formed an effective code of mutual 
assistance— members of the as­
sociation have free access to the 
plants of the other member com­
panies.
During the year, SFEM created 
a Clearing House in order to en­
courage a free exchange of surplus 
materials on either a trade or sale 
basis, and the SFEM office in At­
lanta assisted members in the 
( Continued on page 208)
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feBIG BARGAIN
in Farm Power and Utility
There’s no tractor which you can demonstrate doing so many prac­
tical farm jobs . . . and doing them so well . . .  as the improved Case 
M odel " V A C . ’’ Besides all kinds of belt, drawbar and power-take-off 
work you can show how it pulls posts, digs postholes, stretches fence. 
Y ou  can latch onto hammer mill and go grinding . . .  carry feed to cows 
and bring back milk . . .  do all with no heavy lifting. You can demon­
strate loading manure, moving earth, cutting up logs. You can clear 
away snow, grade a road, dig a pond. You  can demonstrate new pivot- 
point turning, new crop clearance, new tractive ability with the 
improved Model " V A C .” J. I. Case Co., Racine, Wis.
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King' Plow Co. Colors  
50tli V o a r  of Operation
The K ing P low  C o m p a n y  o f A t ­lan ta , G e o rg ia , d u r in g  O ctobe r  
en tered  its fift ie th  y e a r  o f se rv in g  
the South . T h e  co m p an y  w as  
fo u n d ed  in  1902 w h e n  C ly d e  L a ­
n ie r K in g  p u rch ased  the W a lk e r -  
S im s P lo w  C om p an y . In  1903 the 
nam e w a s  ch an ged  to the A t la n ta  
A g r ic u ltu ra l  W o rk s  and  then  in 
1916 to A t la n ta  P lo w  Co. T h e  
p resen t n am e K in g  P lo w  C o m ­
pan y , w a s  c h a rte red  in  1933.
M r. K in g  d e v e lo p ed  this b u s i­
ness in to  one o f the le a d in g  m a n u ­
fa c tu re rs  o f fa rm in g  im p lem ents  
in  the South . T h e  T o w e rs  &  S u ll i ­
v a n  M fg . Co., R om e, G a ., w a s  ac ­
q u ire d  in  1928 an d  o pe rated  sep ­
a ra te ly  fo r  f iv e  y ea rs  b e fo re  r e ­
o rga n iza tion  in 1933, w ith  a ll  
business ope ration s conso lidated  in  
the A t la n ta  p lan t. In  1934 the 
co m p an y  p u rch ased  the p lan t o f  
E. N . C a m p  &  Sons, M o re lan d , G a., 
an d  com bin ed  its o pe ration  w ith  
the others in  the A t la n ta  p lan t.
U p o n  the death  o f M r. K in g  in  
1941, C ly d e  K in g , Jr., p res iden t  
since 1932, took com p lete  ch a rge  
and  since that tim e steady  p ro ­
gress  has continued . F o re see in g  
the tren d  to p o w e r  m ach in ery , p ro ­
duction  on trac to r d r a w n  im p le ­
m ents w as  stepped  up  co n s id e r­
ab ly . U n t il the end  o f W o r ld  W a r  
II, the tracto r im p lem en t d iv is ion  
o f the com pan y  w a s  on ly  a m in or  
part o f its operations.
T h e  co m p an y  em p lo y s  m ore  
than  200 w o rk e rs , a m a jo r ity  o f 
w h o m  h ave  been  connected  w ith  
the co m p an y  fo r  15 o r m o re  years.
D istribu tion  o f the co m p a n y ’s 
produ cts  has been  p r im a r ily  in the 
Southeast. B y  co n fin in g  itse lf to 
this trad e  area , the co m p an y  has  
been  in b e tte r position  to se rve  its 
custom ers. A  k n o w le d g e  o f the 
soil cond itions and  p ro b le m s  o f 
the fa rm ers  is close at h an d  and. 
q u ick e r d e liv e ry  an d  se rv ice  is 
possib le .
Leading products made by the 
company are bush and bog disc
h a rro w s , tan dem  disc h a r ro w s , lift  
type h a r ro w s  fo r  n e a r ly  a l l  m ak es  
o f tractors, s ta lk  cutters, d ra g  
h a rro w s , p lan ters, d is tr ibu to rs , 
p lo w  handles, h ig h -c a rb o n  c u lt i­
v a to r sw eeps, p lo w  stee ls an d  
other items.
♦
K ut 'K w iek  Introduces Non  
Multipurpose Implement . .
Ku t -K w ick  T o o l C orp ., B o x  476, B ru n sw ic k , G a ., a n ­
nounces p rodu ction  o f a n e w  K u t -  
K w ic k  m u ltip u rp o se  tool fo r  use  
as a b ru sh  cutter, p o r ta b le  saw , 
and  in dep en d en t p o w e r  un it fo r  
va rio u s  fa rm  an d  w o rk sh o p  p u r ­
poses.
T h e  tw o -w h e e l,  g a so lin e - p o w ­
ered  g a rd e n  tracto r fe a tu re s  a 
la n d -c le a r in g  s a w  a ttach m ent fo r  
fe l l in g  trees an d  s a w in g  f ire w o o d ,  
a ro ta ry  m o w in g  attach m en t fo r  
cu tting  an d  sh re d d in g  grass, w e e d s  
and  b ru sh , p lu s  the r e g u la r  p lo w ­
in g  and  cu lt iv a t in g  equ ipm en t. 
T hese  fea tu res  a re  ?aid to m ak e
the u n it a n  id e a l  im p lem en t for 
fa st  a n d  e c o n o m ic a l developm ent 
o f p a stu re s . T re e s  a n d  saplings 
m a y  b e  s a w e d  o f f  a t  g ro u n d  level 
w ith  the c ir c u la r  s a w , then the 
K u t -K w ic k  r o t a r y  m o w in g  attacn- 
m en t is s u b s t itu te d  f o r  cu tting and 
s h re d d in g  th e  b r u s h  a n d  grass. 
T h is  m eth o d  o f  p a s tu r e  p repara­
tion  a lso  p ro v id e s  a n  enriching 
m u lc h  fo r  th e  la n d , it w as  an­
n oun ced .
U n it  co n s tru c t io n  o f p o w e r  plant, 
tran sm iss io n  a n d  a x le  p rov ides a 
b a la n c e d  to o l w it h  w e ig h t  centered 
o v e r  the w h e e ls .  B e l t  ten sion  is ad­
ju s te d  b y  m o v e m e n t  o f  the man­
d re l  sh a ft , th u s  k e e p in g  weight 
f o r w a r d  a w a y  f r o m  th e  operator. 
A l l  co n tro ls  a r e  a t  th e  operating  
end, a w a y  fr o m  th e  cu tt in g  blade, 
to o f fe r  m a x im u m  sa fe ty . Handle  
b a rs  a re  a d ju s t a b le ,  an d  large 
t a n g le -p ro o f  d isc  w h e e ls  an d  fac­
to ry -s e a le d  b a l l  b e a r in g s  offer 
e a sy  o p e ra t io n . U n it s  a re  available  
w ith  p o w e r  ra n g e s  f r o m  2 to 6 h.p.
A ls o  a n n o u n c e d  is  a  spec ia l saw 
fo r  c o m m e rc ia l p u lp w o o d  loggers. 
E q u ip p e d  w it h  c ir c u la r  blades 
ra n g in g  fr o m  26 to  32 inches and 
p o w e r  u p  to 8Vz h .p ., the saw  is 
a v a i la b le  e ith e r  as th e standard  
m o d e l o r  as a  s e l f -p ro p e l le d  unit. 
C u tt in g  h e ig h t  is ad ju s tab le . A  
le v e r  q u ic k ly  sh ifts  th e  s a w  blade 
f ro m  h o r iz o n ta l cu tt in g  position 
fo r  s a w in g  u p  th e  f a l le n  trees.
A d d it io n a l  in fo rm a t io n  a n a  
l it e ra tu re  is a v a i la b le  fro m  the 
m a n u fa c tu re r  u p o n  requ est.
The new Kui-Kwick garden tractor. with brush nearing attachment, 
cuts heavy undergrowth after trees and saplings have been felled
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Here's a complete 
water system
Yea don't need 
to buy
F R E E  !
Outstanding display 
and merchandising 
pieces like this silent 
” Salesman Sam .”
ankless
No storage tank, fewer fittings, 
bargain for your customers.
006 TO LEtU6l\-\
CjOLC&C T > A —r  OU'O/O (LcLLCts^r
f-%>(Z. T H (3 f2̂  fc ' O f  t H \ ^
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ELF-ADJUSTING CAPACITY
True "city" water service— no s 
no lag —  uninterrupted flow wnmn 
pump capacity (up to 520 G . P.H. 
at 10 ft. suction lift).
ORROSION RESISTANT
All cast iron parts touched by water 
treated with a "baked-on"coating to 
resist rustand corrosion in the pump.
riced right
New! Different!
Goulds tankless Close-Cupld Balanced-Flow Jet W ater System





No other pump can offer your cus­
tomers so much for so little— or pro­
vides a sounder base for pump and 
allied sales profits!
Just check the outstanding features at the left and call your 
Goulds distributor — don't miss the amazing profits you can 
get with this revolutionary new unit. Or write us today!
GOULDS PUMPS INC. Seneca Fal ls ,  N. Y.
-ATIONALLY ADVERTISED
Your customers will demand this unit 
— it's backed by the largest national 
advertising campaign ever put be­
hind a water system! C D U L D S eWATER SYSTEMSSince
FOR EVERY FARM AND HOME NEE
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